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BROKERS FIGHTING HARD. Gapeient ee | AMENDMENT GOES BY DEFAULT 
ALL DAILIES TO BE STAMPED. . - THE HOME “SECTION 97” STILL PREVAILS. 


Agents in Territory of Suburban Ex- Statement by Governor Hughes Justify- 


change to Report Through Centrai i - Insurance te} Company ing the Withholding of his Approval 


Office. of Measure. 


If present plans carry agents in all New York A genuine surprise was given the life 


territory controlled by the Suburban In- insurance fraternity when on Saturday 
surance Exchange will be sending their i ‘ . of last week Governor Hughes of New 
daily reports through a central stamp- Elbridge G. Snow, President York State Bill 


allowed the Committee 
ing office at this city, on or about July amending Section 97, which passed the 
first. Decision to adopt the stamping MAIN OFFICE, 56 CEDAR STREET Assembly unanimously and _ against 
system was reached at a meeting of CASH CAPITAL. $3,000,000. which only one negative vote was re- 
the association held last Thursday and Assets, January ist, 1908 : $20,863,697 corded in the Senate, to go by default. 
a committee was named to learn the Liabilities (including capital) 13,659,486 cP gooly not ee 
cost of the departure, and arrange de- Reserve as a Conflagration surplus 500.000 = as t ee _ aoe a —- 
tails in connection therewith. , Net Surplus over all Habilities and reserves 6,708,211 yor Per ye cog te 5 th ve = 

Committeemen Appointed. SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211 suaction wath Geathin OF deute 
. “16 . ’ 205,211, connection with Section 97 during the 

oF an nakeee uae arene e a past winter was practically wasted 
a an beiewe: Insures against loss of real and personal property, rental Probably some explanation is due for 
Committee on rates—Jos. McCord, income, use and occupancy, earned profits and abe tame the Gil waneed te ane Seieeen 
eee C. A. a oe mets commissions by generally that Governor Hughes would 
Of. A. Smith, chairman: Fred W. Day Fire, Lightning, Wind-storm and ee ee ee ee 
wt 1 ‘al ' “. H. Li dsley Daniel * hearing for the purpose of ascertaining 
C. ae “ Con “itte “ pe Ei ge ‘ Inland Transportation RisKs the views of company officers and field 
Pren —— ag ees — ne P men and when no opposition to the 
provais— anie ren ce, c Saige a measure was shown, the fraternity fos- 
Geo. W. Comstock, Fred W. Day, John tered at least an expectation that bill 

H. Kelly. would be signed. 


ne iene 


a ee ee 


« os bP One WES 





These general regulations governing 
the conduct of the business were pro- 
mulgated: 

Regarding suburban head agencies.— 
To correct certain apparent misappre- 
hensions, members were reminded re- 
cently of certain of the rules governing 
appointments of suburban head agen- 
cies (formerly designated as city sub- tion on “Section 97” this year fer- 
urban agencies) more fully stated in North Briti h Entered United States ence was sven that ox thie aia ie 
bulletins No. 21 and No. 23. 3 1S 1866 Governor made it clear that there 

1. Suburban head agency appoint- should be something done while several 
ments whether located in Manhattan- of the members of the Armstrong In- 
Bronx or in Brooklyn-Williamsburgh vestigating Committee and its chief 
must be first reported to the manager, d M e counsel could have a part in the trans- 
approved by the executive commiltee an ercan | e action Consequently the opposing fac- 
_ agg on — ag ge before anes ges mS to get — and 

ey can be recognized as in line. agree on something reasonable 

2. peer Beenie of a suburban head The result was the introduction of a 
agency in Manhattan-Bronx by a home if area — which appeared in The 
company involves the entire abrogation n/urance Co astern Underwriter of April 9th.. This 
on the part of that company or the Established 1809 e bill was passed unanimously by the As- 
rivilege of writing or accepting busi- sembly and had but one negative vote 
oo sl its own Fire tieny amin hese in the Senate. It was then put up to 
the business is transmitted to county the Governor. As though desirous of 
agents to write up. ascertaining e opinion of the fraterni- 

— ty in general upon the advisability of 

Seg elg aaa page enacting such a law, Governor Hughes 
P ‘ called a public hearing for May 15th, 

oa notices for which were sent to all who 

. Local agents (agents having a had shown any interest in “expense” 
county assignment in suburban terri- legislation. The hearing was largely at- 
tory) may not be appointed suburban , tended and not one word of opposition 
head agents. was recorded. The representatives of 


The rules (bulletin 21) do not abso- several companies did not express an 
lutely prohibit local agents who main- YOI IR YE P] AS ! opinion, but all speakers expressed 
tain — Me arg ser offices = nage) 9 ° themselves as favoring the measure 
Tespective counties and are members o Nevertheless the bill was allowed to go 
— country boards, from having also IN USE MAY I, 1908 by default on Saturday of last week, the 

ew York City offices, but such offices ® time limit for signing same 
are on sufferance, and as such they New Premium Rates ~ LOW Governor Hughes’ Statement 
must not accept suburban business New Surrender Values - LARCE In justification of his position Gover 
from brokers, or write or issue policies. 


The companies in any such agency will New Policies " HIGHLY LIBERAL — Se See Sees ee Sees 


statement: 


be held responsible for the strict ob- AND BACK OF THEM THE “The principal purpose of this bill is 


ne of this rule and must see that A H U UAL to authorize insurance companies to {n- 
eir policies are accepted and written M SSAC USE | | ~ M - crease their outlays for procuring new 
by such agents at the place of their business. It is proposed that io neat 
eenwent in the proper county, we LIFE INSURANCE COMPANY available under the law for this purpose 
© not cover on risks outside of sai SPRINGFIELD, MASS. shall not be charged with the amounts 


llama gle dl. og al age INCORPORATED 1851 expended for medical examinations and 


which case he may write in that county =F, W.SMALLMAN, Manager of Agents for New York City cuiaut tr mailed i eae ota 
also. , 1401 Empire Building unwarrantable outlays and facilitate a 
Srahere Gtending OF. F. C. SANBORN, Manager for Eastern Massachusetts return to the injurious conditions of past 
While a large percentage of the brok- * on years. 

(Continued on Page 11.) 31 Milk Street, Boston “The inadvisability of this change 


The position of Governor Hughes in 
the matter is a peculiar one. The Fan 
cher bill was introduced after several 
conferences with him and was supposed 
to have represented his views. The in- 
troduction of the Hamm bill brought 
about a deadlock and for a time it seem- 
ed as though there would be no legisla- 


ee it BeBe ie oa OOF me SOM 








without some compensating restriction 
is recognized in the bill itself. , For it 
proposes to limit first year commissions 
to 50 per cent. of the premium. This 
restriction, however, is illusory and not 
real. For the bill does not prevent the 
expenditure in other ways of the moneys 
which it makes available. It is not 
simply the rate of commissions in which 
the policyholders are interested, but the 
amount which is actually paid out under 
any form of compensation in the effort 
to obtain new business. The bill must, 


therefore, be regarded as authorizing, 
in addition to what is now allowed by 
law, the expenditur of an amount 


equal to the medical fees. And this I 
believe to be unwise 

“The present law prohibits bonuses, 
prizes and additional compensation ‘bas- 
ed upon the volume of any new or re- 
newed business or the aggregate of poli 
cies written or paid tor. It proposed 
to amend this by inserting an exception 
so that the clause will prohibit such 
bonuses and all increased compensation 
‘based upon the volume of any new busi 
ness or the aggregate of policies written 
except increased or addi- 
compensation or 
the limitations 
abuses 


e 


or paid for, 
tional commissions or 
renewed business within 
set forth’ in the section. The 
which had arisen through the promis 
of bonuses and rewards of various sorts 





for obtaining a given amount of busi- 
ness made it advisable to impose the 
present restrictions. No sufficient rea- 
hange in this policy, 
] 


ould 





sOn appears fora 
and in any event the amendment 
not be approved in the ambiguous forin 
now proposed 
Cost of Strenuous Competition. 

“Nothing was more clearly revealed 
n the legislative investigation of insur 
ance conditions than the losses which 
had been inflicted upon the policyhold- 
travagance 


yusiness. 





ers Dy Wasteluline 
n the rivalry to secure new 
Imposing totals of the am 














int Ol 
ness written and of premium income 
were parade d befor the publ Cc as evi 
dence of successful management, regard 
ess Of the fact that while reasonable 
accessions are desirable the pi 7 
for new business at exorbitant cost is a 
positive injury to the policyholders and 
makes serious inroads upo1 ie gains 
and accumulations to which they are 
entitled. The true stanaards by which 
nsuramn management ested 
were ob Thos \ »> ad ¢ ) 
conduct business upon a ‘ nomical 
basis and with proper regard to the in- 
terests of the polic vholders we ven 
by the stress of competition to outlays 
which they did not approve. It was ap- 
parent that while an increased public 
interest might enforce economies for a 


time there would be almost inevitably a 
recurrence of these conditions if the 
business were not placed under suitable 


restrictions 


Restrictions Benefit Companies. 


“Consequently restrictions were im 





posed with reg 
which might be written and the amount 
which could be expended in 
it These limitations are in the inter- 
est of the companies themselves and of 
the large number of our } 
prudence and conservative 





pe ople who de- 
pend upon 
management for the protection of their 
iomes They should not be changed 


hout adequate opportunity, 





hastily or w I 
with a proper range of experience foi 
determining where any change may 
be advisable without paving the way for 




















a repetition of abuses. The present bill 
cannot be regarded as a mere correc- 
tive amendment for the purpose of im 
proving the law in a manner consistent 





with its purpose, It n be tested by 


what it will permit and not by what 
would actually be done under it by con- 
‘rvative managers. The bill itself gives 








an illustration of its possible effect by 
the concluding amendment exempting 
from the provisions of the section com 
panies organized on the assessment 
plan which are now doing business as 
level premium companies with full re- 


This amendment, I understand, 








serve. 
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was introduced to save at least one com- 
pany from the crippling effect of the 
competition to which it would be sub- 
ject if the larger companies were afford- 
ed the opportunity of increasing their 
outlays as proposed. 

As Regards Loss of Business. 

“Much has been said with regard to 
the reduced amount of business written 
by the New York companies during the 
last year, in which the present restric- 
tions were operative. [t is unnecessary 
to attempt a statement of all the causes 
which produced this result. It is desir- 
able, of course, that new business to a 
nomal extent, based upon normal cost. 
should be obtained. There is no suffi- 
cient reason to doubt that it will be. 
But there are other matters which also 
must be taken into consideration. It is 
useful to note the gains which have re- 
sulted from economies and reduced 
Without attempting within 
the limits of this memorandum a com- 
plete comparative statement a few sig- 
nificant facts may be mentioned. 

“In the case of the New York Life 
Insurance Company ithe gains from 
loadings in 1906 amounted to $5,770,- 
805. In 1907 they amounted to $7,394, 
545. In the case of the Mutual Life In 
surance Company the gains from load 
ings in 1906 amounted to $2,927,767. In 
1907 they were $4,175,711. In the case 
of the Equitable Life Assurance Society 
the gains from loadings in 1906 amount 
ed to $3,179,910. In 1907 they were $3 
222,2 The comparison would be still 
more striking if it were made with the 
years preceding 1906. 

Believes Provisions Ill Advised. 

“The gains from economical man 
ment have already been reflected 
largely increased amounts set apart fer 
payment in dividends and the policy 
holders will reap large benefits from 
the reduction of expenses 
servatism will vindicate itself and che 
New York companies, as their improv- 
ed condition becomes known, will not 
suffer but rather gain from comparison 
with those which more ex 
itravagently. 

“While I am desirous that insurance: 
agents should receive reasonable com- 
pensation and such rewards as regard 
for the interest of policyholders will 
justify, and that our New York com 
panies shall have the recognition and 
enjoy the confidence which they « 
serve, I cannot approve the bill before 
I believe that its provisions are 





pressure. 








Prope r con 


operate 





me a 
ill advised and that its enactment 
would impair the safeguards which 


hould prot this important business 


Comment by Geo. T. Dexter. 


Speaking of the non-action of Gov- 
rnor Hughes on the bill passed by the 
Legislature and the status of his com 
pany in connection with present condi 
tions, George T. Dexter, vice-president 
of the Mutual Life, said: 

“Several years ago the Mutual Life 
Insurance Company began an honest 
and earnest effort to reduce the cost of 
new business. After consideration and 
a study of the systems and results of 
other companies at home and abroad it 
was thought that our purpose could be 
best accomplished by the reduction or 
elimination of renewal commis- 


entire 
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sions—some such plan as that on whicl 
the Australian Mutual Provident Society 
has long operated with conspicuous suc- 
cess. 

“This plan was adopted and had be- 
come fully operative just prior to the 
enactment of the new laws, so that 
at that juncture practically none of our 
agents were receiving renewal commis- 
sions. The new order of things found 
these men with nothing but their small 
first year commissions to depend upon 
Not so with our competitors. The best 
producers of other companies had es 
tablished renewals to tide them over, 
and sufficient to enable them to live re- 
gardless of first year’s commissions. Our 
solicitors, on the other hand, could not 
subsist upon their small first commis- 
sions—other handicaps being consider- 
ed—and as no assistance from any 
other source was available, we lost 
them. 

“In building up a new agency force 
we now have only our first-year com- 
missions to offer new men in the way 

f an immediate means of subsistence 
Neither our new nor our old agents are 
able to get along on that until their 
prospective renewals begin to come in 
We find it extremely difficult to obtair 
new men under such conditions, and 
especially in other states when extraor- 
dinary inducements are _ offered by 
companies not operating under the laws 
of New York. To enable us gradually 
to rebuild our agency force we need a 
little more latitude in the first year— 
tnough to enable the agent to subsist 
until his renewal income begins. 

“In this respect we found the pro 
vision in the bill just killed, which 
eliminated the expense of medical ex 
iminations and inspections as a part of 
the cost of new business, a particularly 
desirable feature, if, indeed, it was not 
one essential to our success. The ad 
ditional compensation made possible by 
this provision was not great, but it 
meant to the new agent the difference 
between the scantiest of livings an 
possible comfort. It would have enabled 
us to materially increase our agency 
iorce. It would also have allowed us 
relatively to reduce the cost of new 
business to policyholders, since it would 
have added to the efficiency of our ex 
tensive salaried manager system with 
out increasing the cost. It would have 
further benefited old policyholders. 

“Last year $117,000,000 went off the 
books and we were able to place only 
about $45,000,UU0 of new insurance. We« 
needed the concessions which were 
granted by the bill to enable our com 
pany to produce the most profitable anc 
satisfactory results to its policyhold 
ers 


John K. Gittens, of Philadelphia, for 
many years a general agent in Eastern 
Pennsylvania, but who left the business 
to take up commercial life, has returned 
to the ranks as general agent of the In- 
ter-State Life for the counties of Phila- 
delphia, Bucks, Chester and Montgom- 
ery in Eastern Pennsylvania, with 
headquarters at Philadelphia. 


F. D. Bewley, who for the past eight 
or nine years has so acceptably repre- 
sented the Mutual Life, as Buffalo, N. 
Y., manager has resigned. His succes- 
sor has not yet been named. 
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FIDELITY MUTUAL LIFE | 
INSURANCE COMPANY 
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EXCELLENT 


AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 
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May 28, 1908. 


PENN MUTUAL LIFE RATEs. 
Staid Old Quaker Institution Places 
Splendid Ammunition in Hands of 
Its Agents. 

The Penn Mutual Life of Philadelphia 
has issued its new book of rates and 
surrender values applicable on different 
forms of policies now written, from 

which we copy the following: 

















Age Ord. L. 20 P. L. 20 Y. E 
21 $48.48 
22 4X ys 
23 18.69 
24 48.8] 
25 18.93 
26 9.07 
27 19.22 
28 19.37 
29 19.54 
30 $9.72 
3 19.92 
50) 13 
33 50.36 
3 0.61 
35 1). 88 
36 1.18 
a7 a1. 
38 
39 
10) 2 . 70 
11 53.17 
12 53.71 
3 54.30 
44 54.95 
15 55 hi 
tf 56.47 
17 57.35 
{8 58 .33 
49 59.41 
50 60.59 
51 61.90 
52 63.35 
53 64.93 
54 66.68 
55 C 68.59 
D6 67.42 70.70 
57 70.11 73.01 
DS 73.00 75.54 
59 76.10 78.30 
60 79.46 81.34 
61 83.07 
62 86.96 
63 $1.16 
64 95.71 
65 100.63 
66 104.95 106.36 
67 111.49 112.56 
68 118.51 119.29 


Yearly Renewable Term Rates. 

Yearly Renewable Term policies are 
written for periods not longer than 15 
years, nor to extend beyond the insur 
ing age of 65, at the following rate 





Rate Rate 
$10.67 $14.29 
10.74 14.71 
10.83 15.16 
10.88 15.71 
10.95 16.3 
11.03 
27 11.13 
28 11.23 
29 11.35 ; 
30 11.44 52 
31 11.56 53 
32 11.69 4 
33 11.84 55 
o4 1?.00 6 
35 12.15 57 
36 12.33 58 
37 12.56 59 
38 12.77 60 
39 13.02 61 
41) 13.30 62 
41 13.59 63 
2 13.93 64 








Making Good Gains. 

The results achieved by the New 
York City agency of the Northwestern 
Mutual Life, John I. D. Bristol, man- 
ager, for the year 1908 show good gains 
as compared with the same period of 
1907, the aggregate increase being near- 
ly $1,500,000, as will be noticed by the 


following: 1907. 1908. 

SOMGMPF occcss $972,200 $1,431,000 
February ..... 913,500 1,741,500 
ee 1,179,500 1,424,900 
EE euoden ses 1,231,466 1,175,163 
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MOORE STATES HIS SIDE. 
sneencin NOW A LAw. 


wiup of toting exes dogewee Hf THE AUDIT COMPANY OF NEW YORK ff) *yr.2ts-2212,80" yen eon 
Trere wes “Mush Ade About Misrepresentation in New York. 

Nothing.” aaa 

) E, T. PERINE, President. F.C. RICHARDSON, Sec’y and Treas, In last week’s 


; issue of the Eastern 

Judging ‘by the outcome of the Port- INSU RA 1% Underwrit r, we noted the signature by 
land rebate case, mention of which ap- NCE DEPAR MENT ecciinn ies Wear dies teens ioe 
al the New 


neared in The Eastern Underwriter of amending York insurance law, 
as passed at the recently concluded S 


last Week there seems to have been LIFE PERIODICAL AUDITS sion of the state legislature. We pri 


much ado about nothing. The Port- a 
sent herewith the full text of the 


ind Daily Eastern Argus gives what is FIRE SPECIAL INVESTIGATIONS | usu. 
epresented ag a statement of facts from ah easure: mi 
io stapdpoin of Walter DeC. Moore CASUALTY TABLES CONSTRUCTED section 1. Section sixty of the in 


surance law in relation to estimate 


ho was vindicated of the charge of re- RA i! Ares 
bat Bagg Boor which we cull the follow F TERNAL COSTS ASCERTAINED all ap ety a a as added | \ 
AS ESSME ene € ‘ee hundred twenty-six of the 

Ss. NT SYSTEMS INTRODUCED laws of nineteen hundred and six ' 


hereby amended to read as follow 
“Section 60. Estimates and mi D 

resentations prohibited No life in 

PRUDENTIAL’S GOCD CAPTURE. Equitable Appo'ntments. ance corporation doing business in this 





ir was alleged that Mr. Moore had 
offered a rebate on an insurance policy 
sold to one Harry P. Sweetsir of Port 
land. and although Sweetsir is an attor- 
ney, he pursued the unusual course of 
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ng is com laint to the secretary of - William KE Black has been appointed tate and no officer, director or agen 
the Soawe riters Association, instead of Manager C. B. Knight Adds Chapman general agent of the Equitable Life As- ‘hereof shall issue or circulate, or cause } 
nresenting the matter to the county at- and Oliphant to his Hustling Pro- surance Society at Crookston, Minn or permit to be issued or circulated, : 
to ney pe rsonally. Mr. Sweetsir ad ducers, Fred. L. Lemmon who has been a argud —s ’ illustration, circular o1 ; 
mitted in his affidavit that he was urged H. O. Char eae - ee rvisor for the Society in Kansas 9 — of an) sort misrepresenting 
to make his affidavit, and that he said on 2 rere ome a a resign has taken a general agency at Hutch es rms o an) policy iis ued by it or i 
ere had been Bo rebate. etna’ I if : at PI i i l reanige oe —— Kans. ' wd agg ae or Scventag S promis l ; 
4 meeting of the Life Underwriters : ‘ = Shor e at “alla elphia after hirty Charles <A Quig vies wtostitens ereby, or the dividen a ire a ; 
\ssociation was called, of which Mr. +. irs continuous service with the com- and general manager of the firm of ‘SUrplus to be rece ived hereon, or shail j 
Mo re Was nol notified, although he was rene <= ace on ROrees Os Sine Pre Studebaker Bros., Salt Lake City, has US¢€ any name or title of any policy or ' 
atter be referred to the Insurance ¢ igre Mr. "Che man = il] — any: toons © ea r a ep , ta a of the Equita . pn nee . —_ bg shal any such ; 
sioner. One member insisted that with ate ~ “ on a. “ haaeare lated - be —_ and Southern Idaho 2 poration or agen ' 1ereof make any : 
Moore be notified before any action | s 7 r . al om a. iphan _wW ho was . Sloan will be assistant to Mr. Quigley, misrepi s ntation to any per emg Ahn. 
a taken, and a met ting was called for ( ial sone “aces or = w — wi x? ae ‘ - in ano h company for he purpose i 
ext day, and Mr. Moore was notl of Re erie eie Reo Dyer Apacs alae *... ee Illinois Agenev of the aaa Bee mee Iyflewrncar = ; 
dy ce : . pees + nos Life announces its ntentio Oo € , OF n¢ : 
4 committee was appointed to hear hegre Pe th firm name Chap- nd the following men to th ey said insurane Any ‘ ola ine ol” Gal 
et a ae ae aa ia This eager is i mighty creditable — abe — of the $100,000 Club , os d roger i the ra or —. = 
ted to report to the association ne for the Pl 1d ntial and Aetggpsene = es a re E. J. Hutchinson, C. E. eiilieietedinend a haste ie - a ; hi 
‘ oy eee oe ee izency manager C} rie B celcks . Bennett, J. K. Hartleb and E. C. Wharf ‘as ne a . he — — ’ vom ! 
ment. This committee, with a steno Both men are Rite talc a ze “roe The goal in paid for business is set at | mre ‘ le corporation or agen ’ 
vrapher present, endeavored to get Mr. Qual a Cite pees at te S nous d in e $1.000.000. It is further announced that offend ng ee | 
Moore to give his side of the case. |". poss , oa : ng _ 4 r names will the \ se ney out for the president of POs This act sha ake eff 
The idea of hig accusors trying the case =. . * a én. ee bes n the way he Club, its candidate being E. J. Hut- lnmecdiate 
\ they themselves had _ prepared, of production is a certainty. chinson 
ind that without furnishing Mr. Moor WORDSWORTH ON—— WHO XXX? 
1 copy of the charges, did not ap- = 
i “ Mr. Aral a he refused to (Adapted from “A Poet’s Epitaph,” by 
: statement until given a copy of William Wordsworth.) 
» th ; hic a 
e charges, and prope I ane in whi < saad can eee aden 
prepare a statement. Both these re “A Moralist perchance appears; 
- were denied him and the comm! i 
ported in Ww tirg o the associa nd no nas neither eves nor ears 
at Mr. Moore had failed to make oe S () ardac er ~ nbn her eye mF ears, 
al of the harges, although the 
chairman afterward said Mr. Moore had a ca cia ie 





. 
| 


nied the charges ege Pts l 
The association then filed the com all | \ Nor form. nor feeling. great or small 
laint with the insurance commissioner, \ reasoning, self-sufficing Thing 


Hor S. W. Carr, who notified M1 : ap trse 
loore and his company, that complaint 
¢ ile that a hearing on the . : . _ 

 % “ry be held in the near fu- can achieve success in life underwriting 

| promised both Mr. Moore and if connected with a company having the Sleep in thy intellectual erust 


mpeny 


Shut close the door; press down th 


that due notice should be ; 7 , 
them of the time of the hearing, standing and financial strength of ating + Rypcrctbenis en ye Ee 
it Mr. Moore could prepare his de- 


~w . Seo ete +. ~~ + Bm OH ~ ome- 


ense. This was a civil matter, a Wrapt close in egotistical fleece 
) the commissioner had authority, THE EQUITABLE LIFE © turn aside and take, I pray 
nd he statute under which he prom (That he below may rest in peace 
sed the hearing, to revoke Mr. Moore’s Ssu NG Thy ever-dwindling soul away! 
license, if found guilty. A RA E SOCIETY OF THE U. S. 
“Both Mr. Moore and his company Many States for C. J. Hebert. 


aati gh rages poco Aantingp. Excellent opportunities are open in C. J. Hebert, of Nashville, Tenn., ha 
ees aiemeet “catian a Wie, Sean every State to supervisors and agents to a Maaeve Laue tie at tela 
ie Comey BAS 9 ry —- = represent the Society. The continued in- Wiratel a egg Ae ap eee cs o 
cially handed the matter to the county crease in the Society’s business attests the ae Al Pweg Ba “esi . pe ory Flo 
eigag ge age hoo | eabe percocet success with which Equitable agents ane kan gear ™ "a ppi, Louisiana, Ar 
Mr. Carr informed the county attorney meeting in selling the new Standard Policy. a me eae ae ee ee 

ljual—not as insurance commissioner, 





will be non-forfeitable from date of 


“At the hearing in the Municipal For particulars address: ee tee eee Sa 
Court, Mr. Moore, through his attorney, the taff of Sustiore Ste Eheh , ‘ With 
Ste lustiers Mr ebert has co 


a aa . et tema i , who ecred nh the agency a large business 
ed wholly by loca] insurance men ° 9 coin: a: einai 


* . ic he in- 
were competitors of his. That the In y 
surance commissioner had agreed to 2nd Vice-President. 


holding a hearing under the law, but for 120 Broadway New York Appreciated. 
~ ’ ad 








ome unknown reason had failed to do “Bnclosed h with wl — , 
2 : on ser erewith ease n chec} 
0. That Sweetsir had denied that foe. 28 in mnes af a ee eae 
, - for $5 in pa fs Ss ‘ ( 
there was a rebate, and only made his Senne. a . a : . . puion ‘ 
: s ( T Ost interest rad ) < nyt ‘ 
iflidavit after he was assured immunity < ng and descriptiy 
und ! ‘whitewash’ clause of the periodical for the year ending October 
inder the whitewas ‘lause > - 
pene en . ’ ; 1908.—W J Clemens, Portland, 
atute. Oregon,” 
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THE SAME OLD CHESTNUT. 


BAIT TO ENTICE OHIOANS. 


Lincoln National Life Issues Letter to 
Ohio Field Men Containing Glitter- 
ing Prospects. 


Thousands of men have left the com- 
forts of home and hied themselves to 
the gold fields in search of a “rich 
strike,” but why go to all that trouble 
when there are so many obliging indi 
viduals ready to carry wealth to one’s 
door? For instance Theo. F. Ruhland, 
superintendent of agencies and assist- 
ant secretary of the Lincoln National 
Life of Fort Wayne, Indiana, invades 
the sanctum of general agents and soli- 
citors in Ohio with a glittering prospect 
of what might be expected by making 
a connection with his company. But 
there is an old saying, which might suit 
this case nicely, to the effect that “all 
is not gold that glitters.” However let 
Mr. Ruhland speak for himself. He 
says: 

The Entire Proposition. 

We are in the life insurance busi- 
ness—vou are a life insurance sales- 
man—that is why we address this letter 


to you. It contains a proposition that 
merits your attention and considera- 
tion. The direct or indirect help and 


influence of our 140 stockholders has 
been largely responsible for the two 
and one-half million of business now on 
the books of the company. If we in- 
crease the number of stockholders from 
140 to 10,000 and have them well scat- 
tered over the North Central states, 
their interest in the company and their 
influence in their respective communi- 
ties will be of enormous value to the 
company and its agency force. For this 
reason we have decided to increase our 
capital stock from $150,000 (now fully 
paid up), to a round million dollars. 
Stock Options. 

With every policy issued hereafter 
we will grant the insured an option to 
purchase a certain number of shares of 
our capital stock. The option to pur- 
chase is not to be exercised until the 
holder thereof has had at least one 
year’s time to think it over and to see 
how we are progressing. The terms for 
payment are made so attractive and 
easy that every policyholder can afford 
to buy and the value of insurance 
stocks is so well known that everybody 
will want to buy. 

“Modest” Expectations. 

In about two years’ time we expect 
to have placed all of the stock. Under 
our plan this will mean: 

A capital of one million, a surplus of 
over half a million, insurance in force 
over 35 millions, a big saving in mor 
tality on all of our business because it 
is all of recent selection, big dividends 
to policyholders according to the libe 
ral terms of our participating policies 
and because of the big savings in mor- 
tality, thousands of stockholders direct- 
ly interested in the continued growth of 


the company—they will boost, thous- 
ands of policyholders, pleased with 
their dividend returns—they likewise 


will boost—a established 
throughout the country because of the 
rapid and substantial growth of the 
company—that too will boost. 

Not a “Fanciful Dream.” 

The plan is not an experiment or a 
fanciful dream It has been tried and 
is now carried on by several young 
companies in the East and South, whose 
tremendous growth is sufficient to con- 
vince the most skeptical that it builds 


prestige 


up the business very quickly and in a 
most substantial Furthermore the 
plan is perfec imate, is sound in 





every detail s first submitted to 
the Indiana Insurance Department be- 
fore our board of directors decided to 
Are you interested 
Would you grasp 
an opportunity if it were presented to 
you? We will offer it if you realize its 
value and if you will act quickly. 
Policies Flexible. 
Our policies are the most liberal and 


put it in operation 


in your ‘own future? 


flexible now in the market. Think of 
your opportunity for big success if you 
can offer your prospects for insurance 
a policy as complete as ever devised, 
and in addition an option to secure 
stock in the company. The stock is 
now worth 50 per cent. above par and 
will increase in value with every mil- 
lion of business the company adds to 
the business now in force. This is in- 
deed your opportunity, be wise, grasp 
it! Write to-day if you want more in- 
formation. Addressed envelope is en- 
closed. Respectfully yours, Theo. F. 
Ruhland, superintendent of agencies. 





INTERNATIONAL CONGRESS. 


Subjects to be Considered by Actuaries 
at Their Forthcoming Convention. 


An absolute programme has been 
prepared for the Sixth International 
Congress of Actuaries, which is to meet 
in Vienna, June 7th to 18th, 1909. A 
series of papers upon the following sub- 
jects will be offered, though no discus- 
sion thereupon will be had. 

1. History of the conditions relating 
to the life assurance contract in various 
countries. 

2. a Computation of policy (sur- 
render) values for premature cancella- 
tion of the contract. 

b. Forfeiture regulations. 

ec. Liabilities of members of mutual 
insurance companies. 

3. Upon what principles and by what 
working methods should fire insurance 
statistics be compiled? 

4. What advantages from a technical 
point of view are obtained by the as- 
sumption of an analytical function for 
the law of mortality? 

5. The collection of national statis- 
tics for ascertaining the general rate 
of mortality; the most suitable interval 
to be arranged for between censuses; 
the best method of constructing mor- 
tality tables from national statistics. 

6. What rates of premium should be 
charged to employers for insuring com- 
pensation in the event of accident aris- 
ing out of and in the course of employ- 
ment, especially among those employed 
as domestic servants, shop assistants, 
clerks, etc.? What is the rate of mor- 
tality among those who have been per- 
manently disabled through accident, 
and what reserves should be made for 
the compensation payable to them in 
the future? 

7. Statistical basis of invalidity in- 
surance with special reference to the 
duration of occupation as cause of in- 
validity and to the dependence of the 
mortality of invalids on the duration 
of invalidity, the consequent develop- 
ment of actuarial principles. 

The subjects for discussion, on which 
written papers are desired, are as fol- 
lows: 

1. The supervision of insurance com- 
panies from an actuarial standpoint. 

2. Investments of insurance com- 
panies, with special reference to mod- 
ern developments. 

3. Methods of computing premiums 
and reserves in national (i. e., com- 
pulsory) insurance. More especially 
under what assumptions are “average” 
premiums admissible? 

In general the methods employed for 
calculating premiums and reserves in 
national insurance differ from those in 
use for private insurance, the tendency 
at the present time being to introduce 
“average” instead of “exact” premiums. 

4. The problem of the mathematical 
risk; special reserves of insurance 
companies and pension funds. 

It is proposed to examine the methods 
for estimating the possible loss which 
may be incurred, even after adopting 
experience tables in the calculations 
owing to chance deviations of “actual” 
from “expected” events (mathematical 
risks) and it is to be shown how thé 
results of this theory may be made 
practically of value in computing the 
special reserves of insurance companies 
and pension funds. 

5. The economic 


relations between 


WHAT THE PUBLIC BUYS. 


“Income Certificate” Put Out By State 
Mutual Life of Rome, Georgia. 


Considerable has been written of late 
regarding the “Income Certificates” of 
the State Mutual Life of Rome, Ga., 
which have been unloaded upon an un- 
suspecting public in several Southern 
States, but few realize what a lemon the 
purchaser of these certificates obtains 
for his money. Here is a copy of a cer- 
tificate in our possession: 
CERTIFICATES CERTIFICATE 

$100 each. ree 

STATE MUTUAL AND ANNUITY 

ASSOCIATION 
of Rome, Ga. 

Tite: COrtiies TRAE... ccccccccccsacs is 
the owner of ... certificates of the State 
Mutual Life and Annuity Association of 
Rome, Ga., in consideration whereof the 
holder of this certificate is entitled to 
receive out of the expense fund of said 
Association a dividend of not less than 
five per cent. per annum upon said 
amount to ‘be paid semi-annually on the 
fifteenth day of July and January in 
each year hereafter. Any greater divi- 
dend than five per cent. shall be paid 
only as declared by the board of direc- 
tors of said association out of said fund. 
And all claims of the holder hereof shall 
be inferior to the claims of policyhold- 
ers as against the funds of said associa- 
tion. Upon winding up of said associa- 
tion after the payment of all claims due 
policyholders, the holder of this certifi- 
cate shall be entitled to receive his pro 
rata share of the assets of said associa- 
tion. 

This certificate is transferable on the 
books of said association in person or 
by attorney on surrender of same. 

In witness whereof the duly author- 
ized officers of this association have 
hereunto subscribed their names and 
caused the corporate seal to be hereto 


affixed at Rome, Ga., this ........ day 
OF stuucts A. D., 190.. 
=” aerated accel a aera 
Secretary. 


The corporate name of the institution 
was formerly as given in the above, 
the change to the present title being 
made in December 1905. 

Information as to the manipulation 
of these certificates would make very 
interesting reading. 





I believe that life insurance is a new 
evangel, whose creed is self-respect, 
whose church is the heart of man * * 

* I believe that true joy always 
means responsibility, and as no joy can 
be like that which surrounds a cradle, 
so no responsibility can be equal to that 
which surrounds a grave.—Darwin P. 
Kingsley. 





Assistant Cameron of the Springfield, 
Mass., district of the Prudential, has 
been promoted and transferred as Sup- 
erintendent of the Pittsfield, Mass. dis- 
trict, succeeding George B. Morton, re 
signed on account of ill health. 


national assurance and assurance by 
private (unofficial) companies. 

In the former (national insurance) 
the requirements of special classes of 
the population are satisfied compuls- 
orily, or by aid from public funds. Con- 
sequently,what mission is imposed upon 
private insurance, and how far is it pos- 
sible for the latter to still further de- 
velop alongside of national insurance? 

6. Is it desirable to divide “under- 
average” lives for the purpose of as- 
surance into special classes according 
to their distinguishing feature, and, if 
30, in what way should they be classi- 
fied? 

It is proposed to obtain the benefit 
of insurance for risks hitherto totally 
excluded therefrom; further to replace 
the present, mostly arbitrarily, assessed 
extra premiums for “under-average” 
lives by extra premiums, computed 
upon a scientific basis. 

7. Actuarial science in 
to economics and sociology. 


its relation 


May 28, 1908. 


~ JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 


Surplus to Policyholders 
$490,291.07 


WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America” 








AGENTS WANTED 


Any honest, capable and industri- 
Ous man, who is willing to begin a. 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





We Will Supply the 
Contract 
You Supply the Selling Energy 


and Ability, and Your 
Success is Certain 






The NEW Low-Cost 
ife Insurance Policy 


of 


The Prudential 


We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 


Home Office, - ~ NEWARK, N. J. 


Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
fleld of action 





CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME ; 
ASSETS..... ...... over $4,500,000.00 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 








i nat ns Ma tnt EEA 
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How To Meet Competition of New Companies. 


THE EASTERN 


Cunningham Hall, Richmond, Va., Before the Penn Mutual Agency Association, Philadelphia, May 19. 


When your chairman asked me to pre- 
pare a paper on this subject, I thought 
the matter could be easily covered in a 
few minutes, but after some study and 
reflection, I find the subject can be 
touched upon from so many view-points, 
that it is difficult to know where to be- 
gin, and how to treat the question in a 
paper that has to be short, the reading 
of which is limited to ten minutes, 

In answering the question, “How to 
meet competition with the new eompa- 
nies,” we must first take into considera- 
tion the special company with which we 
are in competition. We must be posted 
as to its organization, its charter, its 
methods and its record. 

Many of the new companies are so 
similar in their organization, and 
methods, that the same argument is ap- 
plicable to a large number of them. 
Most of them have adopted schemes 
that have been declared deceptive, if not 
wholly illegal, by one or more of the 
State Insurance Departments. These 
methods I will refer to later on. 

As a general answer to the question 
“How to meet competition with the new 
companies,” I would suggest that one of 
the first things to do, 1s to show your 
“Prospect” a list of the new companies. 
It will enlighten him to know how many 
new companies have been organized in 
the last ten years. It will set him to 
thinking if you inform him how many 
new companies have been incorporated 
in the last five years; and it will make 
him think hard and deep if you tell him 
how many new companies were organ- 
ized last year, 1907, when the whole 
country was shaken by panic and de- 
pression, and cur financial system 
threatened with disaster. 

Upon reference to the Spectator Com- 
pany’s report (the Blue Book) for 1898, 
I find on page 356 the “List of All Act- 
ive United States Life Insurance Com- 
panies” doing business on January 1st, 
i898, contains the names of fifty-eight 
companies. 

At the end of the next five years, em- 
bracing the years 1898-9, 1900-1 and 2, 
which were certainly five of the most 
prosperous years this country has ever 
known, the list had grown to eighty- 
nine, The number of companies, there- 
fore, doing business in the United States 
was increased thirty-one during those 
five years. 

It has remained for the last five years, 
from 1903 to 1907 inclusive, to produce 
a flood of new companies, and in this 
short period more companies were or- 
ganized than were in existence at the 
beginning of 1903. Does not this fact 
start a thinking man to thinking? In 
the last five years ninety-six new com- 
panies were added to the list, when at 
the beginning of 1903 it was thought 
that the field was well covered by the 
eighty-nine companies then in existence, 
which were fully capable of writing and 
caring for all the insurance that the 
country semed able and willing to ap- 
ply for. 

These questions naturally suggest 
themselves: —Why this enormous influx 
of new companies in so short a time? 
Was there really need for them, and 
was there any demand for them by the 
business interests of the country and 
the insuring public? Why their organi- 
zation and the nature of same? 

During the years 1903-4, which were 
certainly good and prosperous years, as 
shown by the “Gains in insurance,” 
there were seventeen new companies Or- 
ganized. 

Troub'ous Times. 

In 1905, however, came trouble. Life 
insurance was under’ investigation. 
Maybe, I should say certain companies 
were under investigation, because there 
was no doubt of the wisdom and perpe- 
tuity of the legal reserve system of Life 
Insurance. However, this so-called in- 
vestigation, conducted under the whip 


and lash of yellow journalism, and by 
destructionists, instead of reviserg and 
constructionists, caused more damage 
and loss to the companies and insuring 
public than can be repaired in many 
years. 

Upon the crest of this wave which 
swept over the country, came the pro- 
moters and schemers, vieing with the 
yellow journals in the terrible warfare 
against the Life Insurance companies. 
These men hoped out of the. wreck and 
ruin of some of the older companies 
they might be benefitted, and on the 
graves of these old established institu- 
tions, the promoters and schemers could 
erect their new organizations for their 
own enrichment. The wreck and ruin 
of the older companies however have 
never come to pass. A few reputations 
were shattered, but the old companies 
were found safe and solvent, with every 
dollar of assets intact, and paying, as 
formerly, every honest claim promptly. 

Every old company stood the terrific 
shock and not a single one failed or re- 
tired from business. 

The latest insurance reports contain 
the names of one hundred and sixty-nine 
“Active United States Life Insurance 
Companies” now attempting to do busi- 
ness in this country. Of this number, 
one hundred and twenty-five were or- 
ganized in the last ten years, thirty- 
four of them being organized last year, 
1907. Ag an insurance “Prospect” does 
not this make you stop and think? 

Does it strike you as a thoughtful man 
that 1907 was a good time to launch a 
new company into existence? If, as an 
organizer or promoter, you thought it 
a good season, would you, as an insurer, 
like to embark in a new and untried 
venture at a time when all signs pointed 
to wreck and ruin, and your best effort 
was demanded to husband and save the 
earnings of a lifetime? 

As to the methods adopted by a large 
number of these companies to secure 
business, you gentlemen are perfectly 
aware. The general public, however, is 
not so well informed as yourselves, and 
they are the people who need the infor- 
mation the most. If the general public, 
therefore, is thoroughly informed as to 
the organization of these companies, 
their methods, plan and record, then the 
question “How to meet competition 
with the new companies” is answered, 
indeed. 

Catch-Penny Schemes. 

Many of the new companies have re- 
sorted to devious devices to secure busi- 
ness. Among these schemes the “Board 
Contract” and the “Stock Schemes,” 
both declared deceptive and illegal by 
many insurance departments, have been 
worked to the very limit. 

Under the law for the organization of 
a Life Insurance Company on the stock 
plan, it was never contemplated that the 
capital stock should be peddled around 

(Continued on Page 12.) 


UNDERWRITER. 


WANTED. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 


WANTED—BY A MAN’ HAVING 
SOME TWENTY YEARS’ EXPERI- 
ENCE FROM LOCAL AGENT UP; AT 
PRESENT OFFICIALLY CONNECTED 
AND REGARDED BY ASSOCIATES 
AS ONE OF THE BEST AGENCY MEN 
IN THE COUNTRY, HAVING CHARGE 
OF THE AGENCY MANAGEMENT OF 
A REPUTABLE COMPANY. REASONS 
FOR CHANGE PURELY PERSONAL. 
A PERMANENT CONNECTION. AD- 
DRESS X, CARE “EASTERN UNDER- 
WRITER.” 





‘TWO OR THREE PROGRESSIVE | 


LIFE AGENTS, EITHER FOR BRO- 
KERAGE BUSINESS, OR GENERAL 
AGENTS IN GREATER NEW YORK. 
THE ADVERTISER HAS AN UNUSU- 
ALLY ATTRACTIVE PROPOSITION 
TO OFFER THOSE WHO HAVE A 
LARGE ACQUAINTANCE AND ARE 
IN A POSITION TO WRITE AN AN- 
NUAL BUSINESS OF FROM $100,000 
TO $1,000,000. AN INTERVIEW WILL 


5 


TATE Mutual Lite 


Assurance Company 


Worcester, Mass, 


_ 


Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 
PE bina thecnceeon carte $29,845,723.08 
DE -a4s écvedcaecewd 28,286,361.96 

| ee ee ee $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 





This Company, with its more than fifty years 
| of successful and honorable practice, its solid 
| financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
| Sachusetts, commends itself both to policy- 
| holder ana agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, tase, 
DYER & FOS3, General Agents 
JOHN H. ROBINSON, General Agent 
153 Bro ie 


2 mwiway, New York 








BE MUTUALLY PROFITABLE. AD- | 


DRESS “ATTRACTIVE,” EASTERN 


UNDERWRITER OFFICE. 

Two good men to act as special 
agents and assist sub-agents to close 
business; only those who understand the 
work and can give satisfactory refer- 
ences, also have confidence enough in 
their own ability to earn $30 to $50 per 
week and expenses. Address “Pennsy!- 
vania,” Eastern Underwriter office. 





A sound, conservative, Southern life 
insurance company is prepared to make 
general agency contracts with repre- 
sentative men in North and South Caro- 
lina. Address in strict confidence 
“Carolina,” Eastern Underwriter office. 


A number of life insurance meén on 
salary, commission and expenses, to ap- 
point agents, work with them and super- 
vise the work in the home state of a 
newly organized old line life insurance 
company. Managed and controlled by 
men of experience, and ability. A 1 
references required. Address “Jud- 
son,” Eastern Underwriter office. 





Competent man as Eastern Depart- 
ment examiner at head office of growing 
company. Address in confidence, A, 
care Eastern Underwriter. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 


Signs of the Tunes 

The rapt increase in the new busturss 
of The Nortinvestern during the period 
of {tte tusurance investigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it ts easier than ever te write business fer 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s 1968 policy con- 
tract with its Dividend Options, Paid-up and 

it Options, Options of Setti t 
and the new Premium Loan feature 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


H. F. NORRIS, 
perintendent ef Agencies. 











i860 48th Year 1905 


‘Home LifeInsuranceCompany 


of New York. 
GEORGE E. IDE. President 
Assets ji svgukuwewewa $2U,(.04,853.63 
| Liabilties (including Divi- 
dend Endowment Fund 
Divideud Endowment Fund 
(Deferred Dividends).... 
Net Surplus .. 


17,440,398.20 


1,795,020.00 


769,435.43 


Insurance in Force 86,193,296.87 
re 
The 48th Annual Report shows a gain 


in the amount of insurance in force: that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to poliey- 


holders in dividends. 





UNEXCELLED IN 


Favorable Mortality 
—AND— 


Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 








Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 


ee Orem oe 


en te a we me 8 me 





THE EASTERN 


TALKING POINTS FOR SOLICITORS. 


By CHARLES H. FLOOD, New England Mutual Life, Boston. 


Law of Average.—-The month of May 
has started off beautifully and if you 
heep up the gait you have set we will 
surely make our allotment of paid busi- 
nes But it will mean making every 
day and every hour count; spasmodic 
york will not do. This business of ours, 
you know, has for its foundation the 
law of average. When the Actuarial 


Department prepare their tables of mor- 


tality they do not select one hundred 
people of various ages, but start off 
with one hundred thousand lives at age 


their tables from that 
thou- 


work out 
By taking one hundred 


ten and 
number. 


sand lives they can get accurate results. 
It one hundred lives were taken it 
vould be mere guess-work 

With the field man it is a law of av- 
erage. No agent need look for success 
by canvassing twenty men and expect- 
ing to get results trom twenty inter 
views. The man who thinks there is 
no one wanting insurance after he has 
solicited twenty people and been turn 
ed down by them had better quit the 
business. This is not saying that a 
good man cannot get results from his 
first selection of twenty prospects, be- 


cause he can; if not at once, he is bound 


to sooner or later We have known 
zood men who cannot get any results 
from the first twenty interviews, but 


they don’t quit work and come back say 


ing that everyone is insured or has no 
money to buy insurance They go 
on with the second lot of twenty men, 
and the third lot, and keep on piling 
up their interviews and prospects. The 


systematic worker making regular calls 


each day, getting in touch with new 
prospects and closing up a case every 
now and then, does not complain tha. 
times are hard. He is too busy doing 
his daily work to think about the trou 
bles of other people 

After you have been in the business 
six months you should have accumulat 


ed enough material to keep you busy 





making back calls. In g this work 
you will also be constantly getting new 
cases and, if a card record is kept by 
you, the result will be that you will be 


just as busy each day as the clerk who 


is at his desk from 8:30 in the morning 
until in the afternoon, with one hour 
for luncheon. The one great trouble 
with many life insurance men is the 


reckless manner in which they expend 
ime, 


Annuity Contracts. 








We wrote a contract last month for a 
salesman, guaranteeing his wife, on his 
death, $1,000 a year for the rest of he 
ife When he came in to get h policy 
he had a 7 by 9 smile that was a per 


fect picture to look upon 





Do you know he said, “it has been 
many months nee I have felt as con 
tented as the last two days It seem 
is if a terrible load had been taken off 
my mind since your company gave me 
this policy. Certain conditions have ex 
isted in my business which made it im- 
perative that I should have more life 
nsurance In talking one evening with 
a friend I learned about a policy he 
had in your company, which, on h 
death, would pay $1,000 a year to hi 
wife for the rest of her life I did not 
known that such a policy was issu 









by any rance company, but when he 
told me about his policy, it did not take 
me long to make up my mind I should 
ha one of those policies if I could 
It is a great relief to feel that, con 


I keep this policy in 





vhat may, 


force my wife will have, on my death, 
an income of $1,000 a year, no matter 
how many years she survives me. 

“My wife i as good a busines 
woman as the average, but that doe 
not mean that she can properly invest 
the proceed insurance policies so a 


guaranteed income may be _ received 


from them for years to come My ex 
perience ha been that women are 
usually looking too intently at the in- 
terest rate, and an investment paying 


S per cent. a year or higher is very 
much more apt to tempt them than a 
3 per cent. or 4 per cent. investment, 


and you and I know 
is all that can he 
securities. 


that the latter rat. 
expect don zilt-edz 


“Then, again, many women lose their 
income at a time when it is out of the 
question for them to go into busines 


even if they 
doing so. 
“Such a policy will permit me to ea 
gage in business ventures, or to expend 
more of my income than I would be 
warranted in doing had I not this polics 


are physically capable ol 


for my family’s benefit. 
“To be frank with you, I thought the 
agent was giving me a fairy tale when 


he quoted the premium on this contract, 


for I could hardly believe that your 
company could write such a policy and 
remain in business. 

“IT tell you again it is the greatest 


and | 
advertising 
for your company, bys 


thing I ever 
lot of free 


saw propose to do a 
among my frieads 


telling them about 





this income guaranty.’ 
Endowment Annuity. 

In Philadelphia lately a business 
which had been established for ovet 
fifty years was consolidated with an 
other. One consequence is that a large 
number of employees, who had passed 
all their lives in the service of a house 
which they expected to outlive them, 
suddenly find themselves discharzed at 
an age when it is difficult to get other 
empluyment. These are men who have 
been faithful, have werked industricus 
ly and felt that they could depend on 
the continued existence of the business 
and their continued ability to draw 
wages. Suddenly, they are without any 
dependence. and many of them, who in 
their confidence, had not been savers 
of money, are plunged into povert 
There was a similar conditi: a few 
years ago when the Harper's estab 
ishment ccllapsed More than one 
suicide, says the Philndelphia Press 
followed that collapses Despair over- 
came men who had believed, and wit 
good reason, that they need have no 
care for tho future, except to be fait 
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ful workers. The 
house 


But 


liberal policy cf the 
encouraged such expectations 
the men who developed the bu 
ness died, and younger men, succe¢ 
ing, failed to maintain its prosperity. 
The lesson of such happenings is plain. 
It is the of saving steadily 


} 


necessity 


and persistently, as if the unexpected 
would happen and the opportunity of 
earning be cut cff. There is no other 
security for the peace and comfort of 
the years when, although death is de- 
layed, there is no more employment to 
he had. 

Do you need a better argument for 
your prospect to take. out a _ policy 


through you? 
This applies to all classes and condi- 
tions. It particularly fits the Endow 
ment Annuity Policy, but is applicable 
to the Ordinary Life, with cash 
value option. 
The will of George 


its 


H. Lauzhlin, th 


Chicago pioneer, which was recently 
probated, after providing for the dis 


tribution of $2,000,000 among his heirs, 
contained this advice to them: 

“T would advise all my children to be 
prudent in their investments and not 
to purchase anything simply becaus¢ 
ii is cheap, but to remember that a long 
time security drawing a low rate of in 
terest is often more desirable than an 
investment which draws a high rate 
interest.” 

PROVIDENT SAVINGS LIFE. 
Nothing importance 
with the 

affairs since ou 
The decisi 
will probably not he 
for two weeks, conse tuently 
ing done in the way of 
officers or shaping matters 


sumption of business 


has developed 


of 
i Sav 


Provident 
f 


sue o last 


n of the Appellate 


rendered 
noth- 
‘ting 


re 


some 
can be ele 


toward 








In the meantime a paragraph in the 
restraining order of the court is some 
what interesting as indicating how the 
Covle people are “sewed” up pending 
final settlement. ‘he order says: 

“In ease John G. Grady takes any pro- 
ceedings prejudicial to the interest of 
said Provident Savings life as a dire 

rr or member its Finance Committee 
plaintiff shall have leave to apply on 
two days’ notice for an order vacating 

stay hereby granted.’ 





TUAL LIFE POLICIES 


Are Easiest to Sell 


Because 





Yearly dividends have been increased for the last three years 
at a rate equaled by no other company. 


1906-7-8 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 


Liberal 
information, address, 


terms offered producing agents under the 1908 contracts. 


For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. 
34 Nassau Street, 


of New York 


NEW YORH, N. Y. 





NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 185 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES Lb. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States. 
H. M. CUTLER, Treasurer. 
A.B. BISBEE, Med. Director 
C. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


ASSETS 
SURPLUS,.. : 
INSURANCE............. 
ITS LIFE, TERM AND 
J. F. MAKLEY, General Mer. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr 
1134-36 Granite Bldg., Rochester, N. Y 


$40,354,241.29 

$4,539,688.47 
~~ $153,467,472.00 
ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


Cain, 172 per cent. 
Cain, 149 per cent. 
Cain, 100 per cent. 


M. H. MULLENNEAUX, General Mgr. 
110 State St., Albany, N. Y. 

A. H. GSELLER, Mgr. 

9 Clinton St., Newark, N. J. 





May 28, 1908. 


SUSTAINS COMMISSIONER. 


Massachusetts Supreme Court Renders 
Decision Regarding the Issuance of 
Policy Forms. 

An interesting decision was render 
by the full bench of the Massachusett 


Supreme Court on Monday cover: 
points at issue between the Insuranc: 
Commission of that state and the fo] 
lowing companies: Mutual Benefit 
Life, New York Life, Travelers and 
Aetna Life. Commissioner Hardison 
ruled against the issuance of cert i 
poliey contracts as not being in con 


formity with the statutes. The decisio; 
sustained the commissioner. 

In considering the question involved 
the complaints of the Mutual Benefit 
and New York Life were growped lik: 
wise those of the Aetna and Travele) 

In the case of the New York Life. th: 
Commissioner objected to the present 
form of its “Incontestible Clause,” 

Three objections were made to the 
Mutual Benefits policy as follows: Rx 
instatement provision; table showins 
loan values and a clause to the effect 
that the policy contained the entire 
tract. The company was sustained on 
the first two points. On the third the 
decision is against it. The statutes 1 
quire that the application must be mad: 
a part of the contract, also that the pro 


col 


Visions of the contract must state th 
to be a fact. While this will nece 
tate a slight change in the wording of 
the policy, it will in no way affect it 
general provisions. 

In the case of the Aetna and Tray 
ers it is decided that the commissione 


vas justified in refusing to O. K. forn 
embodying life and 
insurance 


accident or healt] 


ACTUARIAL SOCIETY MEETING. 


Annual Gathering and Dinner Held at 
Hotel Astor—New Members 
and Officers. 


The 


annual meeting of the Actuaria 
Society } 


y of America was held at the 
Hotel Astor on Thursday and Friday ot 


ist week, there being upward of 100 
present. 

The Fackler prize to Associates fo 
the best papers submitted was awarded 
to Christian Jensen, his subject being 
‘Mortality Table for Female Beneficia 
ries in Survivorship Annuities,” the 
prize being $100. 

The second prize, $50, was awarded 
to J. M. Langstaff, his paper being en 
titled: ‘‘Misstatements That Avoid the 
Policy.” 

The following new fellows and asso 
ciates were reported by the Council 
Fellows: M. D. Grant, insurance 4d 
partment, Ottawa; A. G. Portch, Canada 
Life; J. S. Thompson, Mutual Life 
Associates: S. E. Allison, Canada 


Life; S. Beatty, University of Toronto; 
Kk C. Cammack, African Life, Johannes 
burg; Il. Davenport, Life Insurance Co. 
of Va.; M. P. Langstaff, Continenta 
Life; F. B. Mead, Michigan State Life: 
H. I. B. Riee, Connecticut Mutual: W. A 
Sinclair, Canada Life; A. W. Whitney 
University of California 

Probably the most important paper 
read at the meeting was one entitled 
“Mortality in Semi-Tropical and Tropi 
cal Countries,” by Arthur Hunter of the 
New York Life, and secretary of the 
society. Another interesting paper was 
entitled “Rate of Sickness,” by H. J 
Messenger. 

John K. Gore, Prudential, was elected 
president for the ensuing year; A. A 
Welch and Henry Moir, vice-presidents: 


Arthur Hunter, secretary; D. G. Alsop 
treasurer; Clayton C. Hall, editor of 
transactions. 

Vacancies in the Council were filled 
as follows: James M. Craig, R. C. H 


Panos, F. K. Johnston for .three yea! 
and J. G. Van Cise, for one year. 

George A. Chase, president of the 
Home Friendly Society of Baltimore re 
turned with his bride last week from a 
two weeks’ honeymoon. 
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Much talking is necessary sometimes 
to make peope see their duty and do 
it. A minister will preach to a congre- 
gation of five hundred and have twenty 
or thirty join the church in the year. 
The life insurance agent occupies the 
same relation. He must argue with the 
1undreds to secure ten or twenty. The 
more persistent his efforts, the larger 
his rewards and the greater the good 
to his community, for a_ well-insured 
community is better off than one with 
little insurance.—Virginia Standard. 


Superintendent Z. T. Miller of Pru- 
dential, New York 8, can never be quiet. 
The Record of May 18th says: In 
honor of the fifteenth anniversary of the 
entrance of Superitendent Z. T. Miiler 
into the service of the Prudential they 
wrote, during the week of May 11th, a 
total of 632 Industrial applications, new 


business and revivals, aggregating in 
premiums $81.16. This is the largest 
amount of Industrial written in one 
week by any district this year and is 
therefore the Industrial pace-maker for 
1908 The three leading assistancies 
were: V. Schmidt, $10.08; P. Larkin, 
$9.14; G. A. Campbell, $8.79. The three 
leading agents were: H. Kelly (aided 


Larkin), 40 applications, 
R. Dodd, $3.10; W. Davis, 


by Assistant 
for $3.68; T. 
$3.35 


On Wednesday evening, May 13th, 
the attached assistants of the Bingham- 
ton district of the Prudential gave a 
dinner to the local staff at The Bennett. 
The main object was to get together in 
a social but informal way, incidentally 
to review the results for the first four 
months of this year, but particularly to 
inaugurate a more vigorous campaign 
for the remainder of 1908. Following a 
choice repast came a spirited business 
conference. The speakers were Super- 
intendent W. E. Ralph, Division Mana- 
ger William F. King, Assistants H. L. 
G. W. Lamb, D. R. Munro, F. J. 
Parks, C. R. Alexander and C. S. Divine; 
Agents C. A. Raymond, G. H. Dann and 
W. J. Blaisdell and Medical Examiners 


Smith, 


F. W. Putnam and J. S. Kelly, in the 
order named. 
P. J. Gallagher, of Oneonta, N. Y., 


agent of the Metropolitan, is a striking 
example of what can be accomplished 
by systematic work directed along the 
right lines. For the year 1908, to date, 
he is the leading agent in the Bingham- 
ton, N. Y., district and has to his credit 
a litle better than 50 cents per week In- 
dustrial increase and a nice amount of 
business issued in the Ordinary depart- 
ment. He has an $85 debit scattered 
over several towns which requires very 
careful attention and a great deal of his 
time. There is no doubt but that Mr. 
Gallagher will continue to be successful 
in the work that he has taken up, as, 
after more than six years the above rec- 
ord proves that he has not gone back- 
ward, but that he is able to keep in the 
front ranks. 


The May meeting of the Superintend- 
ents’ Association of Division K. of the 
Prudential was held at the Raleigh 
Hotel, Washington, D. C., on Monday, 
May 11th. The home office was repre- 
sented by Supervisor Vliet and Assist- 
ant Division Manager S. F. Frome. The 
work of the first four months of the 
year was reviewed by the assistant di- 
vision manager, who congratulated the 
superintendents on the fact that the di- 
vision as a whole is considerably ahead 
in Ordinary as compared with the same 
period ef 1907. Supervisor Vliet ad- 
dressed the association, giving valuable 
points on how to improve the Industrial 
record, and plans were adopted by the 
association which will be immediately 
put into operation, and it is confidently 
believed that the staff of Division K. 
agents, assistants and superintendents, 
will rally around the banner, and that 
the flag of Increase will wave until K. 
stands in her rightful position, near the 


top rung of the ladder. Owing to indis- 
position, Div.sion Manager LaRoe was 
not present at the meeting. The asso- 
ciation sent him a telegram expressing 
the regrets of the Superintendents 
wishing for him a speedy recovery, and 
pledged $500 Industrial increase for the 
five issues in June. It was agreed that 
the Ordinary would receive proper at 
tention also, and a special two weeks’ 
effort will be held beginning June Ist. 
To make it interesting, it was decided 
to arrange the districts under the cap- 
taincies of Superintendents V. W. Ken- 
ney and G. S. Wainwright, respectively, 
as follows: Captain V. W. Kenney— 
Baltimore Nos. 3 and 1, Dover, York, 
Chester and Wilmington. Captain G. S. 
Wainwright—Washington, Harrisburg, 
Baltimore No. 2, Wheeling, Charleston 
and Hagerstown. Captain Kenney will 
command 323 men, as against 262 under 
Captain Wainwright. The Superintend 
ents of the losing side are to give’a din 
ner to the winning side, same to be in 
New York, should the association meet- 
ing be held at the home office in Janu- 
ary, 1909. Superintendent von Kleeck 
challenged Superintendent Kenney for 
actual Industrial increase credited for 
the five weeks in June. Enthusiasm ran 
high throughout the meeting, and there 
is every reason to believe that the 
pledges made will be redeemed. 

The month of April in the Cuyahoga 
Cleveland district of the Metropolitan, 
was the best in ordinary, that that dis- 
trict has had in a long time, Superin- 
tendent Steinke being a large producer 
personally, while each assistant and 
agent did his full share toward making 
the grand total a credit to the district 


Relative standing of districts of the 
Union Life of Canada. Division A.— 
Hamilton, I. J. Heath; Winnipeg, D. J 
Scott; Quebec, J. P. Tremblay: Mont 
real, W. J. Paterson, Insp. Ag.; Halifax, 
L B. Harlow; Toronto, R. M. Gifford: 
London, J. E. Griffiths; Ottawa, A. C. 
Budd. Division B.—Niagara Falls, W. 
C. Fowler; Valleyfield, D. Lavoie; Strat- 
ford, E. McArthur; Owen Sound, W. H 
Wetmore; Galt, T. E. Holmes: Amherst, 
D. Milliken; St. Catharines, D. Stewart: 
Brantford, D. Stowell; Sherbrooke, H 
N. Brien; New Glasgow, H. K. Rey- 
nolds; Sydney, F. L. Cox; Yarmouth, W. 
F. Mullen; Vancouver, C. F. Broad- 
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hurst; Peterboro, John Reed; Berlin, A 
J Dougias; Glace Bay, G. H. Meyers. 


The Red Bank, N. J., district of the 
Prudential celebrated the eighteenth 
anniversary of its opening on May 4th 
by writing 359 applications with premi 
ums of $37.05; 36 revivals with premi 


ums of $4.13 and $7,000 ordinary. Very 
good Superintendent Quigley 

We do not hear a great deal of the 
Jacksonville, Fla., district of the Metro 
politan, yet Superintendent C. EK. Dixon 
and his boys are very much on the job 
and results are most encouraging. 


Relative standing of the superintend 


ents of the Union Life of Canada J 
W. Clark, Hamilton; S. J. Slack, Winn 
peg; A. B. Charles, Toronto; A. Tows 
ley, Ottawa; N. T. Leger, Quebec; L 
Methot, Montreal; E. C. Ludford, To 
ronto; A. Bedard, Quebec; A. A. Jack 
son, Montreal; B. Taylor, Winnipeg; 
EK. Sutherland, Halifax; G. Maddox, To 


Bernier, Quebec; T. H 
Wright, Toronto; E. Gelinas, Montreal; 
J. A. Tyers, Hamilton; T. B. Harker, 
Toronto; C. Cameron, Winnipeg; W. E 


ronto; J. A 


Springford, Halifax; W. Poirier, Mont- 
real; P. Lachance, Montreal; E. David 
son, Ottawa; D. Goudie, London; O 


Corbeil, Montreal: H. Cole, Toronto; P 
H. Villeneuve, Ottawa. 


Superintendent E. C. Langfield of the 


Tippecanoe-Indianapolis district of the 
Metropolitan is undoubtedly the right 
man in the right place. Superintendent 
Langfield has done wonders in the dis 
trict, his efforts are appreciated by the 
members of his staff and both industrial 
and ordinary are looking most favor 
able. 

J. Kendrick Johnson, late uperi 
tendent of the Bay Ridge-Brooklyn Me 


ropolitan district, has retur 
ville, Ky., his and expects to en 
ter the mercantile business 


nome, 


Former Superintendent M. E. Strube 





of the Houston. Texa district of the 
Metropolitan, whose resignation was ac- 
cepted some time ago, and who has con- 
nected himself with the Independent 
Life of Nashville, Tenn., as superintend 


ent of the City department, is well 


pleased with h new position and is 
doing an un lally good business 











H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 














J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEBR Southera 


Industrial 





Life Insurance Company. 


The OLDEST Southern Life Insurance Company 
The LARGBST Southern Life Insurance Company, 


The Most Approved Forms of Life, 


Endowment and Industrial Policies Is- 


sued on Favorable Terms. 


Total Payments to Policyhol lers since Organization NEARLY 


OVER— $3,500,000 
OVER-- $60,000,000 


$8,000,000 


RELIANCE LIF 


— = 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 
OHIO, IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has 


ies deposited with the Auditor of State 


more than $1,100,000 in securi- 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attructiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually 

Aunual Loan and Cash Values 

Automatic Extended Assurance 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 


Valuable options of Increasing Assur- 
ance or Decreasing Cost. 
Payment in Installments or as a 


Annuity. 
Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





The Agent's Company. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
a 
The most success/ul company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State, 


Write for Information. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

—Each Week 

Subscription $3 Per Annum 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone %497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 


T. H. SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 3, 1879. 


INCREASED COMPENSATION 
DOUBTFUL. 


Judging from the drift of the conver- 
sation at the Marlborough-Blenheim 
Hotel, Atlantic City, where the South 
Eastern Tariff Association is in session 
at its annual convention as we go to 
press, there seems to be slender pros- 
pects of Southern agents gaining any- 
thing in the way of increased compen- 
sation, not even a five per cent. contin- 
gent. 

During the past few 
throughout the South have been fright- 
ful, worse than experienced for years, 
and added to this expenses are increas- 
ing severely.in the way of taxation and 


weeks losses 


fees. 

The wave of prohibition which swept 
throughout the South seems to have af- 
fected the fire insurance business, at 
least indirectly. Naturally the curtail- 
ment of the liquor traffic meant decreas- 
ed revenues for State and Municipal 
purposes. But funds must be forthcom- 
ing from somewhere, and the next best 
channel seemed to be the imposition of 
a tax on the fire insurance business or 
a fee for transacting business. 

Thus companies having a premium in- 
come of from $50 to $75 in a town are 
confronted with the necessity of paying 
a $10 fee for the privilege of doing busi- 
ness, while the State tax, under present 
requirements, may run from $400 up. 

This condition is not very encourag- 
ing to fire insurance companies, show- 
ing, as it does, a tendency toward in- 
creased expense without any benefit be- 
ing received in return. 

It may be said that agents should not 
be held for expenses im- 
posed in this manner, or for extra heavy 
losses at this particular time, all of 
which is granted. Nevertheless these 
features have a dampening effect on the 
managerial mind and may result in 
compelling the pursuance of a policy of 


accountable 


economy rather than increasing compen- 
sation to agents. 

If such should turn out to be the case, 
the agent will become the unfortunate 
victim of a circumstance over which he 
has no control. 


A WINTER WASTED. 





That is what might appropriately be 


said of the work towards amending 
“Section 97” during the past few 
months. 

From practically the entire field 


there seemed to be a feeling that some 
modifications might be made in the law 
governing the expense for securing new 
business. Agency ranks have been 
greatly depleted, and field managers 
viewed the future with anything but a 
sanguine attitude. Initial commissions 
are low, and the inducement in the way 
of renewals is discouraging. Even the 
most optimistic might occasionally be 
heard giving vent to expressions of this 
nature. 

Acting upon letters received from all 
over the country, steps were taken to 
secure a modification of “Section 97.” 
The readers of The Eastern Under- 
writer have been kept fully informed 
of the progress made up to the point of 
the introduction of the Fancher Dill. 
Probably it would have been better had 
this bill been allowed to go before the 
Assembly and Senate, as it was said to 
embody Governor Hughes’ idea as to 
proper amendments to the present law. 

The introduction of the Hamn bill in 
Senate furnished a deadlock and 
nearly all interested parties ‘settled 
back in their chairs,” confident that 
there would be no legislation on ‘Sec- 
tion 97.” 

Up to this point, Governor Hughes 
had been consulted as to changes re- 
commended, but the compromise meas- 
ure introduced in both Houses by the 
Insurance Committee, and passed al- 
most unanimously, seems to have been 
something foreign to his ideas. At any 
rate, though approved by the legisla- 
ture, by all New York companies and 
a large number of out of State institu- 
tions, and though no opposition was 
made to its provisions at a public hear- 
ing for this purpose, the Governor al- 
lowed the measure to go by default. 
made. The next move being in the na- 
His statement of reasons for not sign- 
ing it appears elsewhere. 

To say the life insurance fraternity, 
or perhaps the larger percentage is dis- 
appointed at the outcome is to place the 
matter mild. It is believed by some 
that the last attempt to make reason- 
able changes in “Section 97” has been 
made, the next move being in the na- 
ture of an effort to secure its repeal. 

On the other hand, many believe that 
it was unwise to incorporate features 
such as the entire elimination of the 
medical fee from first year cost and 
the incorporation of a clause permitting 
compensation.” In other 
words that probable concessions were 
sacrificed in an attempt to secure 
changes of a too radical nature. 

Whether the legislature will attempt 
to pass the measure regardless of the 
attitude of the Governor remains to be 


seen. 


the 


“additional 








THE EXPOSURE 

The Collinwood School horror, the 
Boyertown and Iroquois Theatre fires, 
the Chelsea conflagration, the Slocum 
disaster, and the Tarrant explosion 
with numberless other fatal factory, 
hotel, store, and residence fires, teach 
the danger to life of conditions not un- 
der the control of the individuals af- 
flicted. 


HAZARD. 


Spirits, benzine, and explosives 


THE EASTERN UNDERWRITER. 


stored in “fire traps” are usually not 
detected until after the calamity. Up 
to the present period of retrenchment 
and economy, cities everywhere have 
overlooked scandalous structural group- 
ings and defects, primitive safeguards 
and uncleanly and disorderly occupancy 
of buildings, which increase the annu- 
al waste from fire and from stoppage 
of business to ninefold the waste in 
England, France, Germany, or Italy. 

The absolute destruction of wealth 
through fires prior to 1908 has averaged 
$198,000,000 yearly. That is 37 per cent. 
of the net earnings of the Nation’s rail- 
ways and 22 per cent. more than their 
annual dividends; it exceeds by 56 per 
cent. the annual liabilities from com- 
mercial failure, and is over six times 
the interest on the National debt. It 
costs the citizens of the country $3 
apiece, as against 33 cents apiece for 
fire loss across the Atlantic. This is 
worse than a tax, because the value is 
not transferred for the benefit of so 
ciety, but destroyed to the detriment of 
society. 

The provisions of the Napoleonic 
Code insure the French citizen, not 
only against his own fires, but against 
his neighbor's also. This fact, together 
with those cited above, is brought out 
by Mr. Powell Evans of Philadelphia 
in an address recently delivered before 
the National Association of Manufact 
urers. The gist of the modern doctrine 
of fire prevention is thus presented: 

“A group of city buildings reasonably 
correct in construction, protection, and 
occupancy suffers less from fire haz- 
ard than if deficient in these three re- 
spects; a block of buildings correct ir 
these respects is proportionately more 
safe from the fire hazard than any one 
group; while an entire city properly 
constructed, protected, and occupied in 
practice, cannot burn.” 

It is good doctrine. Mr. Evans sug- 
gests that the Féderal Government 
provide a standard building code for 
the City of Washington that will serve 
as a model to the Nation. Such a code 
might be considered by the new-formed 
House of Governors, with a view to its 
adoption, with auxiliary laws insuring 
public inspections and the public issu- 
ing of permits, by the respective State 
Legislatures and cities. The fire insur- 
ance organizations have already filed 
the necessary information. The various 
allied groups of merchants and manu- 
facturers interested in keeping down 
fire insurance rates, co-operating with 
the fire underwriters, are the proper 
bodies to urge a rational reform.—New 
York Times. 





AGENTS LIFE ASSOCIATION. 
Movement to Organize in Penn.—Mem- 
bership to Include Representatives 
of Young Companies. 

We are in receipt of the following 
letter from Philadelphia, dated May 23: 
“We are interested in a movement 
to organize an Agents Life Association 


for the purpose of bringing into closer - 


relation representatives of the younger 
life insurance companies for the bene- 
fit of the ‘business generally, and 
especially benefit the younger compa- 
nies and their field and office represen- 
tatives. 

“It is the intention that all office and 
reputable field representatives of all 
life insurance companies that provide 
in their plans for legal reserve shall be 
eligible to membership. 

“The annual dues will be fixed so that 
it will be sufficient for the expenses of 
maintaining such an association, and 
yet not so large as to be burdensome to 
the ordinary field producer. 

“It is planned that each meeting is to 
be made interesting and attractive. Able 
insurance speakers will be enrolled as 
associate members of the association 
and will deliver addresses at the meet- 
ings upon interesting life insurance sub- 
jects, from time to time, not, however, 
leaning to any particular company rere- 
sented by the membership. About six 
meetings will be held in a year, each 
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OF PERSONAL INTEREST 














President Elbridge G. Snow of the 
Home of New York has taken pains to 
disprove the old saw about a prophet 
being without honor in his own coun- 
try. To this end Mr. Snow has pre- 
sented to the Bronson Library at Water- 
bury, Conn., where he formerly resided, 
fourteen volumes of Anglo-Saxon class- 
ics, handsomely bound. The gift makes 
a valuable addition to the library and 
tne Waterbury folk are more than ever 
prepared to class Mr. Snow among the 
elect.—“Insurance Field.” 


What a sight that would have been 
to see “Sid” Foster, secretary of the 
Royal Union Mutual Life and Dr. Raw- 
son, president of the Des Moines Life, 
cooking and serving a dinner at the Ply- 
mouth Congregation Church in Des 
Moines recently! We will wager a good 
fat turkey for Christmas that Secretary 
Foster did not enjoy the job as he does 
a good game of golf. Nearly every day 
he goes the rounds on the grounds, How 
does he find time? Well, he gets up 
before daylight and works like a trojan, 
and by the way be can eat up work 
about as rapidly as any man of our ac- 
quaintance, until somewhere about two 
o’clock, then he hies himself to the 
grounds, forgets that there is anything 
of the nature of work until about 6 
o'clock. Then after partaking of his 
evening meal, he buckles down to work 
again until bedtime. He is a great fel- 
low, whole-souled, good-hearted, courte- 
ous—well a diamond in the rough. 





Harwood E. Ryan, A. A. S., actuary of 
the Puritan Life of Providence, was a 
visitor during the past week. Mr. Ryan 
is a capable young man who received 
schooling under Henry Moir, actuary ag 
the Provident Savings Life, and in fact 
became his assistant. Upon recommen- 
dation of Mr. Moir he received his ap- 
pointment to the above position. 





W. J. Unverzagt, superintendent of 
agencies for the American Bonding 
Company, of Baltimore, left for the 


Pacific Coast yesterday. He expects 
to ‘be gone six weeks, in which time he 
will visit California, Oregon and Wash- 
ington. 


After fifteen years service with the 
Hartford Fire, H. B. Heywood, of In- 
dianapolis, has resigned as its Indiana 
State agent. He will assume the man- 
agement of a newly formed local agency 
in his home city. 





of the business meetings followed by a 
dinner without extra cost to the mem- 
bers. Annual summer outings and so- 
cial entertainments should also be fea- 
tures of the association. 

_ “What is planned in such an associa- 
tion we believe extremely needful both 
to the agents and the young companies. 
There is a sufficient number of young 
companies whose plans admit of legal 
reserve in this state to make this move- 
ment highly successful. It only needs 
the endorsement and encouragement of 
the principles of the companies to start 
an Agents Life Association with a very 
substantial membership. As the asso- 
ciation enlarges in membership, it will 
extend into other important places in 
the state and into other states. 


“Don’t forget—a strong feature that 
points out the necessity of this project 
is an Association of numbers interested 
in Life Insurance and the success of the 
younger companies, as you know this 
means much in legislative matters. We 
are coming to this and it behooves us 
to line up—and stand strong. 

“What is needed is your encourage 
ment and support by attending a meet- 
ing of which you will be advised for the 
purpose of framing up the ground work 
for an organization as proposed.” 
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While Showing Improvement it is Still 
Far From Being What it Should. 





Companies writing a large farm busi- 
ness in New York—the Continental, 
Connecticut, Phenix of Brooklyn and 
the Home—report slight improvement 
of late in the class, though stating that 


much is yet to be sought before it 
can ‘be called “highly desirable.” 
Last year the Agricultural Depart- 


mcnt compiled a list of farms in the 
Empire State that had been abandoned 
by their owners rather than pay taxes 
upon them. This list was extensively 
advertised, the properties being offered 
for sale at low prices. Over $2,000,000 
was realized through the process, in- 
dicating that there is still a market for 
farm lands, even waen they are not 
highly esteemed by their former own- 


ers, or for other reasons become the 
property of the state. 

The work of farm reclamation is to 
be pushed more vigorously than ever 
this year by the authorities, who are 
greatly pleased with the success that 
attended their efforts during the past 
twelve months. A condition that is 
doing Much to increase the value of 
New York farm lands is the extension 


of the trolley service, which now seems 
tc penetrate every nook and corner of 
the state. By this means of communi- 
cation rural communities are brought 
into closer touch with one another and 
with the cities as well, affording farm- 
ers not only a means of more promptly 
and satisfactorily marketing their prod- 
uce, but of gratifying their demands for 
social enjoyment. 

Some years ago the farm insurance 
business of the Empire State was con- 
sidered so profitable that at least one 


company, the Agricultural of Water- 
town, was formed exclusively to write 
it. Conditions changed, however, and 
one office after another ceased taking 
farm risks until the companies now 
writmg it may be counted upon the 
fingers of one hand. 

3e it hoped that the period of depres- 
sion has ended and that the present 
tendency toward better things in this 


direction will steadily continue. 





ERECT BETTER BUILDINGS. 
U. C. Crosby’s Suggestion for Reduc- 
ing the Country’s Conflagration 
Hazard. 





U. C. Crosby, United States manager 
of the Royal Exchange Assurance is a 
recognized authority on fire protection 
engineering, having for years devoted a 
great deal of time and study to that de- 
partment of underwriting. His views 
upon the conflagration hazard of the 
country contributed to the “Journal of 
Commerce,” are entitled to unusual con- 
sideration, and we reproduce them here- 
with: 

“T feel that this is a question of very 
great importance and one on which ex- 
perienced underwriters may differ in 
many particulars. I believe the experi- 
ence of the past clearly demonstrates 
that when a fire has reached the magni- 
tude of a conflagration, the very best 
water supply and fire department can- 
not extinguish it; it will burn in which- 
ever direction it is going until it burns 
itself out. This statement is correct 
as to every conflagration we have had 
in this country. I believe the only way 
to prevent a conflagration is to adjust 
conditions so that it is impossible for 
a fire to reach the magnitude of a con- 
flagration. 

“First, by encouraging and insisting 
upon better construction of building so 
as to prevent the rapid spread of fire 
when it occurs; and, second, by the in- 
stallation of the very best water supply 
and apparatus for the early and quick 
extinguishment of fires. A pail of water 
applied at the right time would have 
prevented every one of our conflagra- 





tions. For this reason I believe in the 
best known means for extinguishing 
fires in their incipiency, namely, auto- 
matic sprinklers. If installed under 
standard conditions in every mercantile 
and manufacturing risk in the congested 
districts of our cities I believe confla- 
grations would be impossible. 

“I do not believe that the present 
rates pay for the hazard of the congested 
districts of our large cities. I believe 
that if the companies would obtain 
their experiences for the last fifteen or 
twenty years, showing the amount of 
net premium received and losses paid in 
congested districts, they would find that 
the income did not pay for the average 
loss, not taking into consideration our 
great conflagrations. I believe the com- 
panies are entitled to and should receive 
a material advance in rates in the con- 
gested districts of our cities. I think it 
is useless to attempt to suggest the par- 
ticular city or cities where conflagra- 
tions are likely to occur; judging from 
the past they will come wnere least ex 
pected. 

“I believe that the difference in the 
construction of buildings is the princi- 
pal reason for differences of experience 
in this and foreign countries. We 
have as a rule better water supplies and 
fire departments; but we are deficient— 
almost to the extent of criminality—in 
our building contruction. Splendid work 
has been done in the last two or three 
years through the National Board in 
educating the public along lines of good 
building construction, by means of the 
National Building Code; and our com- 
panies should use all their influence to- 
ward securing its general adoption; also, 
encouragement of the installation of 
such apparatus as will extinguish fires 
in their early stages, and consequently 
prevent their becoming conflagrations.” 





TO MEET AT WATERTOWN. 





Gathering of New York State Local 
Agents Association Will be Held 
June 22nd and 23rd. 





A cordial invitation is extended by 
the New York State Loéal Fire Insur- 
ance Agents Association to all agents 
in the territory to attend to annual con- 
vention of the organization this year. 
The place of meeting is Watertown and 
the time June 22nd and 23rd. 

Preceding the business session which 
begins on the morning of the 23rd, a 
social gathering will be held at the 
Black River Valley Club on Monday 
evening, the Agricultural Insurance 
Company acting as host. A profitable 
and pleasant time is anticipated. Any- 
one intending to go should correspond 
with Henry D. Goodale, secretary of 
the Local Board. 





Atlas Assurance Company’s Centenary. 

Barly in June the Atlas Assurance 
Company of London, will celebrate the 
one hundreth anniversary of its creation. 
An interesting programme has been ar- 
ranged, and a number of notables are 
expected to be present. Frank Lock, 
the company’s United States manager 
sailed from New York on the Lusitania 
yesterday. Western manager, J. M. 
Newburger and Pacific Coast manager 
Frank J. Devlin will leave for England 
very shortly. 


Curtailing its Income. 





Secretary Lyman Candee, of the Globe 
and Rutgers Fire, of New York, is au- 
thority for the statement that the com- 
pany’s premium income this year will 
likely fall $500,000 short of that secured 
in 1907. Because of the present marked 
tendency throughout the country to re- 
duce rates, Mr. Candee, asserted, his 
company was refusing a great deal of 
business, the policy of its management 
being to decline risks absolutely unless 
an adequate tariff be paid for them. 
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1S Worth a pound 
of insurance policies 


INTERNATIONAL 
SPRINKLER 


(New Style No3) 


IS anabsolute 
sefes uard against 
fire hazards. 
It.is ready for 
duty at all times 
Install 1t in your 
Ppropert 
Write us for particulars 
International Sprinkler @ 
Philadelphia,Pa* 

















COMPANIES SUSTAINED. 





High Court Decides That Jamaica Con- 
flagration Followed Earthquake. 





In a hotly contested action against 
the London & Lancashire Fire Insur- 
ance Company, in which a Manchester 
firm sought to hold it liable for loss 
sustained in the Kingston conflagration, 
the King’s Bench Division, sitting at 
London decided unreservedly in favor of 
the defendant. 

The company maintained that the con- 
flagration followed the earthquake and 
was directly caused thereby. This view 
was concurred in by the court, and as 
the policies of the London & Lancashire, 
in common with those of all other com- 
panies represented at Jamaica contain 
a clause expressly exempting it from 
liability for loss sustained directly or 
indirectly through earthquake, the ac- 
tion against the institution was dis- 
missed. 

BLUE GOOSE NEST IN PA. 








Honk, Honk, of the New Order to be 
Heard Throughout Keystone State. 





In line with New Jersey, New York 
and other Bastern states, Pennsylvania 
special agents have now formed a nest 
of the Ancient and Honorable Order of 
the Blue Goose, and become part and 
parcel of the now famous Western 
social organization. The Keystone state 
nest which has a present membership 
of fifteen, is officered as follows: 

Most Loyal Gander, George A. French, 
of the New Hampshire; Supervisor of 
the Flock, A. L. Mooney, of the Phenix; 
Guardian of the Nest, R. H. M. Stewart, 
Security of New Haven. 





Writing in Baltimore. 





When the Globe and Rutgers Fire, of 
New York modified its arrangement 
with the general agency firm of Smith, 
Stockham & Company of Baltimore, a 
short time ago, it permitted the reten- 
tion of a number of agencies, which 
the firm had established, and also al- 
lowed the representation at Baltimore 
for the Globe Underwriters, an annex 
of the Globe and Rutgers. As the Balti- 


more Board regulations permit mem- 
bership companies to have five agencies 
in the city, the appointment of Smith, 
Stockham & Company cannot chal- 
lenged. 


be 





HELD BY LOCAL AGENTS. 


Louisville Business of Kentucky Re- 
fining Company Being Renewed 
as Formerly. 


Louisville business of the Kentucky 
Refining Company, which it was report- 
ed, had been captured by a New York 
City brokerage firm and was to be plac- 
ed largely abroad, will, we are credit- 
ably advised, be renewed by Ferguson, 
Scott and Company, local agents of 
Louisville, who have placed the line for 
several years. 


The aggregate insurance carried by 
the Kentucky Refining Company is 
close to 2,225,000; one-quarter of 


which is located at Louisville. 





VOTE FOR CAPITAL INCREASE. 


Suggestion of Jefferson Fire’s Manage- 
ment Approved by Stockholders. 





Shareholders of the Jefferson Fire, 
of Philadelphia, voted unanimously to 
approve the recommendation of the 
company’s management that its capital 
be increased to $500,000, from the pre- 
sent figure of $200.000. The new stock 
according to President Hutchinson, will 


be issued from time to time as the 
growing business of the company de- 
mands. 





Pays an Eight Per Cent. Rate. 





McLean Stinson and Company, of To 
ronto and New York, recently secured 
the handling of an extensive foreign 
line, the rate upon which averages eight 
per cent. yielding a tota! premium of 
something under $100,000. The same 
firm has also been given the placing 
of the $500,000 line of the Bloomfield 
Packing Company, of Bloomfield, On- 
tario, Canada. 





New fire apparatus and additional fire 
alarm boxes will be purchased by the 
authorities of Belleville, N. J. 
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FORTY YEARS AGO. 


Interesting Circular Issued to Its Agents 
by the Phenix of Brooklyn in 1868. 
No Reserves Charged. 


An interesting reminder of the man- 
ner in which the fire insurance business 
of the United States was conducted 
forty years ago, is afforded by perusal 
of a circular letter which the Phenix of 
Brooklyn issued to its agency torce in 
July 1868. 

Preceding the instructions appears 
a financial statement of the company 
on the first day of July. Its capital is 
set forth as $1,000,000, and its surplus 
$613,976.82. While the character of the 
assets are detailed, the only liability 
charged is for “incurred and in 
process of adjustment.” There is no 
suggestion of a premium reserve, the 
state not treating the item as a liability 
at that time. The letter of instruction, 
signed by Stephen Crowell, president; 
Philander Shaw, secretary and William 
H. Van Voorhis, general agent, reads as 
follows: 

“Gents :—The 
show a large 


losses 


months 
losses in 


past twelve 
percentage of 
the aggregate, to insurance companies, 
upon premiums received; there must 
therefore be no retrogressive movement 


in the rates of insurance. 
“Incendiarism and carelessness pre- 
vail to a great extent; therefore we 


have to instruct you to exercise greater 
care than before in scrutinizing the 
character of those you insure, the char 
acter of property you insure, and the 
amount permitted to be insured 
thereon. 

“The 
without 


insurance 
notice, may be given for an 
amount not exceeding 75 per cent. of 
the cash value of the property insured. 
Any privilege for an excess over 75 ver 


privilege for ‘other 


cent. must be specially endorsed on 
policy. 

“Look out for adventurers, iiinerant 
dealers, and those that have stores in 


more than one place; as a general thing 


such classes of people should not be 
insured. 

“Take risks only within ‘he bounds 
of your own agency, and not then ex- 
cept upon your own persoual supei- 
vision. Pay special attention to the 
heating apparatus of all buildings in- 


sured by you, as to the arrangement of 


furnaces, stoves, pipes, and flues. Re- 
fined petroleum must be limited to five 
barrels, and benzine and naptha never 


allowed in greater quantities than ten 
gallons 

“Gasoline can only be permitted for 
lights by authorization of the company. 
Agents must submit applications for 
this mode of lighting to the home office. 
The company offers no objection to the 
use of kerosene for lights in stores and 
dwellings, if the lamps be prepared for 
burning by daylight. 

“Agents are only permitted to adver- 
tise at the expense of this company by 
special authority of the home office. 

“Look at and study the accompanying 
tariff of rates, and be governed by it. 
Do not put these instructions aside, but 





keep them before you at your place 
of business all the time for ready 
reference. 
Brick stores, in blocks 
with one occupancy, Class ‘Bldg. Stock 
solid fire walls rising ( A 95 95 
above the roof, and B 100 1 00 
no frame,rear or side !C 112 1 12 
CRPOBUPOS: oi. vcccsce 
Brick blocks, 2. stores 
below, offices or public 
hall above, no staging, 
and no rear frame ex- 
Ee ee er ee 150 1 25 
Same with 32 stores be 
NE US vc. ciericen. vi aera 175 1 50 
Same with 4 stores be 
low, etc. Sp aK 0 e0 Bie 200 175 
Same with 5 stores be 
ey te ee 225 2 00 


Retail 


apothecary 


prescriptior 
shops, 1% 


THE EASTERN 
per cent. as a minim 
um, never below. 
Stocks of the same, 
also hardware, crock- 
ery, millinery goods 
and fancy articles at 
building rates ...... “ 
Brick hotels, doing a 
large business, stores Class Bldg. Stock 
on ground floor, no (A 2 00 1 387 
rear or side frame? B 2 25 1 50 
exposures, and build- |C 250 1 75 


ings and furniture to 
be rated alike 
Drug stores where no 
compounding is done..A 
Drug stores where no 
compounding is done..B 2 00 2 00 


Drug stores where no 

compounding is done..C 2 25 2 25 
Drug stores wholesale, 

with all privileges A 300 3 00 
Drug stores wholesale, 

with all privileges ....B 350 3 50 


Drug stores wholesale, 

with all privileges ....C 3 75 3 

“tor classification, see Hine’s Instruc- 
tion Book, which is recommended for 
use amongst our agents as a general 
guide upon all matters not especially 
provided for in this tariff, or in such 
special instructions as you have re- 
ceived, or may hereafter receive from 
this company. 


io 


Bldg. Stock 


One frame store, detached... 1% 1% 
Two frame stores, detached.. 24 2 
Three frame stores, detached 3% 3 
Four frame stores, detached... * 4 
Five trame stores, detached... * 5 
* + 


Over 5 frame stores, detached 

*Decline. 

“Detached means a clear space of not 
less than 100 feet, at all points—front, 
rear, and sides. 

‘To constitute a 
not necessary that 
in a compact row. 


‘frame range,’ it is 
the ‘buildings stand 
If they adjoin around 


the corner, or by rears, or stand, say 
from thirty to sixty feet apart, regard 
them as a range. 

“One frame building, with two or 


more distinct occupancies on the ground 
floor, counts two more, as the case 
may be. 

“Saloons are worth more than stores, 
and in most cases ought to pay twice 
as much. 

“This company is a member of the Na- 


or 


tional Board of Fire Underwriters. All 
of its agents are expected therefore 
to be members of local boards, if one 


exists in their respective places of busi- 
and not write below the tariff 
established by the same. 

“Make binding no special hazard with- 
out special permission from this office. 
All that are reported contrary to this 
rule will be promptly canceled, and, no 
explanations will be considered. In this 
hazard are included drug stores and 
hotels. 

“The above rates are not intended to 


ness, 


apply to drug stocks, billiard tables, 
pianofortes in upper stories or store 
fixtures, but are for movable merchan- 


dise only. 

“All previous instructions and rates 
you may have received from us, are 
suspended by these, where they conflict 
with them. 

“Agents will report all losses over 
$500 by telegram, and under that amount 
by mail, immediately on the occurrence 


of the same, also should protect the 
company’s interest by takinz care of 
damaged property; but not commit it 
to an appraisement or any other mode 


of adjustment or settlement, unless spe- 


cially authorized to do so.” 





Vigorous denial is made of the re- 
ported resignation of E. E. Scharlach, 
of San Francisco, as Pacific Coast rep- 
resentative of McLean Stinson and 
Company of Toronto. 





To the territory already 
by Gross R. Scruggs, of Dallas, Texas, 
for the Westchester Fire, has newly 
been added the State of Louisiana, out- 
side of New Orleans. 


controlled 
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NEW HAVEN NEEDS ATTENTION BRITISH AMERICA 
Many Conditions in City Create Bad 


Fire Hazard—National Board En- 
gineers so Report. 

conditions at New Haven, Conn., from be |e , 
a fire underwriting standpoint leave | Head Oifice : loronto, Canada 
much to be desired, though the service | UNITED STATES BRANCH 
of the fire department, as a whole, is! hig wa 
efficient. January 1, 1908. 

It is pointed out by the experts that: | 45Sets -. 3 

“The prevailing poor structural condi-| Surplus in U. S. 
ions, the weaknesses of which are sel-| HON. GEO, A. COX, President 


In the opinion of the engineers of the 
National Board of Fire Underwriters, 





dom mitigated by protection to expos- W. R. BROCK, Vice-President 
ures or by modern fire-fighting equip- W. B. MEIKLE, Gen. Mgr 
ments, combined with the narrow “beter , oe 


streets, badly obstructed with overhead 
wires, and the many conflagration breed- 
ing centers from a conflagration hazard 
which is serious in most of the congest- 
ed value districts. ‘The water supply, 
however, is good, and the fire depart 
ment which is able to handle ordinary 
fires efficiently, should prevent a confla- 
gration involving the entire district. } 
Manufacturing planés are isolated or in 
small groups, and are mainly equipped 
with private fire protection, presenting 
only local conflagration hazards. Fires 
reaching conflagration proportions are 
probable in the more congested parts of 
the minor mercantile aisiricts; else 
where no conflagration hazard exists. 

The fire protection facilities of the 
city as found by the engineers are sum 
marized as follows: 

Water Supply.—Works owned and 
operated by the New Haven Water Con: 





Six days a week our offices 
No matter how 


Sufficient 


are ready. 


great the rush. 


employees to facilitate the 
work and serve the broker, 
who has business to place. 


No tardiness 


FRED. S. JAMES & CO., 


on our part. 


pany. Organization and management = . ; ic 
good. Supply adequate, from five inde 171 La Salle St., Chicago, Tl. 


pendent sources, three gravity and two 
pumped. Distribution in two services. 
Pumping = station non-fireproof, and 
some of the supply mains cement-lined, 
but on account of the number of inde 
pendent supplies the danger from these 
conditions is lessened. Total capacity 
of supply mains of doubiful adequacy 
under adverse conditions. Per capita 
consumption very large. VWressure light. 
Main arteries and minor distributors 
generally of good size and well arrang- 
ed, but 13 per cent. are of cement-lined 
pipe. Gate valve spacing generally good 


84 William St., New York City 
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Fire and Life 





Hydranits fairly well distributed, but I C 
many are of a type entirely too small nsurance 0. 
for efficient service. 

Fire Department.—Full paid; unde Gothenburg, Sweden 
good supervision. Financial suppor 
fairly good. Some companies under 
manned. Appointments and promotions ORGANIZED 1866 
under suitable civil] service rules, and ——— — 
method good. Number of !adcer compa United States Branch 
nies insufficient. Companies properly 
distributed to give the best protection 29 and 3i LIBERTY ST. 
to all districts. Three of the engine 
in service are of an unsatisfactory type. NEW YORK CITY 
Chemical service good. Hose well) MORRIS L, DUNCAN, United States M3 
eared for and amount satisfactory. 
Minor equipment slighily ceficient. De 


partment repair facilities are adequate 
for ordinary work. facilities for 
-heavy work good. ine excellent. 
Training for new men satisfactory; no 
other drills. Response to telephone 
alarms unsatisfactory; response to other 
alarms excellent. Fire methods good 
Building inspection satisfacicry, but rec 
ords are lacking. Service, as a whole, 
efficient. | 

Fire Alarm System.—Automatic sys 
tem; too small for the presenti needs of 
the department. Part of the fire de- 
partment; management excellent. 
Headquarters in non-fireproof building. | 
Apparatus mainly in good condition | 
Many boxes of an unsatisfactory type; | 
distribution good. Circuits under- | 
ground in important sections. Service | 
well maintained and system in good con 
dition. 
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Prefers Penna. to Ohio Company. | Freeholders Ins. Co., Topeka, Kans 
hme Travelers Fire Ins. > luff, 
Thomas H. Smith, of Dayton, will on = OTE. Dy GE PERO 


Ark. 
July first, resign the Ohio State agency | . , 
of the Ohio German, of Toledo, to take Federal Llyods, of Chicago, Hh 
up the Allemannia of Pittsburg See Reports of These Companies, 
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IN SESSION AT ATLANTIC CITY. 


ANNUAL MEETING OF S. E. T. A. 
President Dargan in His Address 
Glosses Over the Important Com- 
mission Question. 

Atlantic City, May 27.—President Mil 
ton Dargan called the annual meeting ot 





the South Eastern Tariff Association to 
order at noon to-day, in the parlors of 
the commodious Marlboro-Blenhein:. 


A feature of the gathering is the unusu- 
ally large number of important com- 
pany Officers present, a fact accounted 
for mainly because of interest taken in 
the commission question, which over- 
hadows all other issues at stake; and 
partly because of the proximity of the 
gathering place to headquarter centres. 


As was predicted would be the case 
tue junior specials this year are con- 
picuous by their absence, and from 


corridor gossip it is highly unlikely that 
they will ever again be permitted to 
attend the meetings in such numbers 
as they have heretofore. 

The reading of President Dargan’s ad 
was attentively listened to, and 
surprise expressed generally, at the 
cant reference made therein to the 
matter of commission-, a subject that 

discussed by members almost to the 
exclusion of aught else. 

It is expected, however, that the mat 
ter will be given due prominence in the 
report of the special committee of which 
Vr. Dargan is chairman. It is intimated 
it this hour that the committee is 
ilmost a unit in advising that the 
present commission rate be not changed 
it this time. If such a report be made 
t will be acceptable to the great ma 
jority of company managers. 

Not a little interest centres about the 
contest for presidency in 


dress 


succession to 


Milton Dargan, now on between Dan B 
Harris, assistant manager of the In 
urance Company of North America 
inl W. T. Pattillo, general agent of 
the Hamburg-Bremen, both of Atlanta 
1.e association at the gathering last 
year practically pledged the succession 


to Mr. Harris, but Mr. 
enior in service with 
ich he was one of 


Pattillo is his 

the association 

the founders 

in Richmond Fire of N. Y. 
The Federal Lloyds of 
liscontinued business on 

reinsured in the 


Reinsured 


Chicago which 
April Ist has 
tichmond Fire of New 
York. The underwriters of the Federal 
Lloyds intended to organize a_ stock 
company to take over the business, but 
the financial difficulties which began 
ome months ago interfered. The un- 
lerwriters found that the liability they 
were carrying in being connected with 
Federal Lloyds interfered with their 
curing credit from the banks to the ex- 
tent they desired. Their liability was 
unlimited. The underwriters mostly 
were lumber dealers who found it ne- 
cessary from time to time to secure ac- 
commodations from the banks. 


( 


se- 


Chairman G. W. Babb. 


George W. 
izger of the 


Babb, United States man- 
Northern Assurance Com- 
has been unanimously elected 
chairman of the executive committee 
of the National Board of. Fire Under- 


Get General Agency of Queen City. 

The Illinois, Indiana, Wisconsin and 
Missouri general agency of the Queen 
City Fire of South Dakota, heretofore 
held by Anderson and Young of Chi- 
cago, has been transferred to Bierce 
ind Sage of Detroit; Minnesota and 
Kentucky will be added to the territory 
of the new agents. 


The general agency of an old estab- 
lished life insurance company for Ala- 
bama, with headquarters at Birming- 
ham. Very best reference as to char- 
acter and ability. Address “Illinois,” 
Eastern Underwriter office. 


THE EASTERN 


Mr. Hawxhurst thus returns to 
state. He has taken an active part in 
the development of the Blue Goose and 
is one of the live field men of the west- 
ern section. 


his old 





Secretary of West Va. Association. 


A. S. Whiteley, who has been stamp 
clerk for the West Virginia Fire Under- 
writers Association at Bluefield, W. Va., 


for the past two years, 
secretary’ of the 


has been elected 
association to succed 


F. W. Shirer who has been appointed 
special agent for the Springfield in 
West Virginia. Mr. Whiteley will as- 


sume the duties of his new position as 
soon as a successor is appointed for the 
Bluefield office. 


New Capital for Casualty Co. 





Shareholders of the Atlantic 
Company, of Philadelphia, a short time 
ago voted to increase the present capi- 
tal of the corporation to $500,000. The 
money will be paid in. before long and 
the management therepy piaced in post- 
tion to carry out plans now held in 
abeyance. 


Casualty 





Standard Publications. 
We have received from 
debted to The Spectator 
liam street, New York, for 
ing standard publications: 
Life Insurance Policyholders 
Index for 1908; this being the 
year of the publication. 
Pocket Register of Life 


and are in- 
Co., 135 Wil- 


the follow 


Pocket 
fortieth 


Associations 


stipulated premium, assessment and 
fraternal—for 1908 

The Handy Chart of Casualty, Surety 
and other Miscellaneous companies for 
1908. This publication gives the finan 
cial standing and business for the ten 
years ending Dec. 31, 1907. 

Pocket Register of Accident Insut 
ance for 1908, giving the condition of 
Stock and Mutual accident and health 
companies. 

The prices of the above publications 
are 25 cents each, manilla bound, and 


50 cents, bound in flexible 


pocketbook style. 


leather, 


A verdict for $458.31 was recently se 
cured by the Columbia, Newberry and 
Laurens Railroad Company, at Laurens, 
S. C., in its action against the American 
Surety Company to recover a shortage 








in the accounts of an agent, J. R. Now- 
land. 

Shortly before the time limit for such. 
action expired the city of Peoria, IIl., 
brought suit for $5,259 against the 


Fidelity and Deposit Company of Balti- 


more, as surety for former city clerk 
Robert Joos; the suit is brought to re- 
cover for a claimed shortage in Joos’ 


accounts. The city also sues to recover 
$2,350 under the bond furnished by 
sistant city clerk Albert 


as- 


Eichenberger. 





Upon complaint of a Battalion 
of the Newark, N. J., 
Isadore R. Sibilia and Salvatore An- 
drosea, are under arrest on a charge of 
arson in connection with the explosion 
and fire which wrecked a brick and 
frame dwelling at 47 Division street, on 
the 19th inst 


Chief 
fire department, 


A recent Buffalo, N. Y., 
is the Corporation Agency Company, 
capital $30,000. It proposes acting as 
agent for insurance companies, and has 
as incorporators James H. McLean, of 
New York; Russell H. Potter and Clif- 
ford McLaughlin of Buffalo. 


incorporation 





President Edwards Going West. 

C. Jerome Edwards, president of the 
National Association of Life Underwrit 
has cancelled a number of Eastern 
dates in order to visit Western cities 
and address local organizations. He 
will speak at Chicago on the eleventh 
proximo. 


ers, 


UNDERWRITER. 1] 
—_— = 
BROKERS FIGHTING ....nv. | The Leading Fire Insurance Company 
(Continued from page 1.) of Amertes 
ers have signed the Exchange pledge | ; 
and are adhering to it strictly, such | 


representative 
Benedict and 
gins, Plate & 
Peck, are 
against hope 


firms as Rathbone & Son, 
tJenedict, Johnson & Hig 
Robb, Wood, Hughes and 
holding out, hoping 
that a means will be de 
vised whereby they can continue t 
lect 15 per cent. upon their business. | 
At a meeting of the brokers last week 
one of the members, after the general 
policy of the Exchange had been pretty 
freely discussed, suggested that it was 
futile for the middle men to maintain 
their opposition longer and that they 
had better sign up without further de 
lay. This proposition failed to meet 
general favor, the majority sentiment 
holding that a further attempt should 
be made to arrange with agents for the 


still 








WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. 


tees, Secretary. 
Assistant Secretaries, 


ae Circul A. N. Williams, E. J. Sloan, 
payment of fifteen per cent irculars| pg ay G a Oe 
. —- 4 ©. é - - 4 SPATUSIEeCY 
urging that this be done were sent by | a slp tuy E. Be we ley, 
some brokers to certain agents, and | W. F. Whittelsey, Jr., ‘‘ Marine 
though some of the local men may have 





weakly succumed to the temptation thus | 
put before them, it is highly improbable 

That the diffident brokers will yet 
come into the fold, there can be no 
doubt, the small British institution and 
the Western company seeking their 
patronage on the outside, being absurdly 


PHENIX 
INSURANCE 





unable to supply the needs of the} 
market. 

Frank T. Partridge, Agency Inspector COMPANY 
of the New England Mutual Life—one 
of D. F. Appel's “boys’—paid us a visit OF BROOKLYN, N. Y. 
the other day. Mr. Partridge looks like 
a winner, talks like a winner and owing 


to the company he keeps must be a win No. 68 WILLIAM ST 
ner. Young, enthusiastic full of ginger 7” 
and possessing an excellent knowledge New York. 

of the life insurance Saatnous. he wil 

win for himself a prominent place - 





among the fraternity. 


DIRTY 


JOURN: AL ISM 
A few weeks ago we » called attention 
to the issuance of scurrilous literature 


the 


revenue 


gotten up for specific 


the 


agents can 


purpose of 
producing for publisher 
Neither afford 
to encourage such a pernicious practic 
Almost the 
tice of quoting sufficient from an art 


Insurance Office 
OF LONDON 


ee 
FOUNDED 1710 


companies nor 


on a par with it, is prac 
icle 
to win one’s hough the 


points, even t 


quotation does not contain the sense of 


54 PINE STREET. NEW YORK. 


Western Department: 
173 LA SALLE ST., CHICAGO 


the article 


Some The Ex 


the butt 


months ago istern Under- 


writer was made end of a crit-| 

















icism of this nature, paragraphs being 

garbled and inserted to suit the desires | Pacific Department: 

alt (en eit: N. E. Cor. Sansome and Sacramento Sts 
We have before us a contemptible SAN FRANCISCO, CAL. 

criticism of this sort. where the edi 

tor, wishing to vent his spleen, gives a 

quotation but carefully cuts it short at 

a point to go beyond which would de INSURANCE LAW 

feat his purpose. Dirty journalism 

may give momentary satisfaction, but Ceorge J. Kuebler 

it does not pay. 543 The Rookery, Chicago, Ill. 

anaemia Tel. Harrison 3532 

Actuary S. H. Wolfe, of New York, CONTESTED CLAIM EXPERT 

more 








FEDERAL INSURANCE CoO. 


OF NEW JERSEY. 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 
ISSUES THE BEST Conner COVERINC 


AUTOMOBILE 
(Export and Import)... 


TOURIST FLOATER............. 
CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 


(Domestic and Foreign). 
SALESMEN’S SAMPLES 


MERCHANDISE IN TRANSIT... | 
HULL. S59 dee anevne sees | 
YACHT. : ; 
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“HOW TO MEET COMPETITION 


OF NEW COMPANIES.” 





(Continued from Page 5.) 


the country and used as a bait to lure 
the insuring public. Yet this has been 
done in many cases, and is being done 
now. Smooth-tongued individuals are 
trying to impress the insuring public 
that a $100 share in a stock company or- 
ganized this year will in a few years be 
worth $1,000, and the dividends on 
same will pay the premiums on a large 
policy, making the policy in a few years 
self-supporting. Under the Board Con- 
tract agreement, the company has no re- 
dress whatever, against the insured 
in case he does not keep his part 
of the contract, and the insured cannot 
compel the company to maintain its part 
of the contract. The Courts, and the 
Insurance Departments, therefore, have 
declared the schemes null and void, be- 
cause an agreement that cannot be 
maintained against either party to the 
agreement, is invalid 

Why a “Prospect” should desire to in- 
sure his life in a new and untried com- 
pany that has adopted illegal schemes, 
in order to build up a business, I, for 
one moment, cannot understand. It 
would appear that a man making so sa- 
cred a contract for the benefit of a fu- 
ture widow and orphans, should seek a 
company that is willing and able, and 
does conform to the most rigid laws of 
any and all states. 

Speculation—The Stock and Board 
Contract Schemes could not be 
continued for one moment except for 
the speculative features that are in 
them. The managers and promoters 
who advocate and adopt such schemes 
must naturally be speculators them- 
selves. They encourage the “Prospect” 
to hope for greater results, far greater 
than can ever be realized. They start 
their company on a speculative basis. 
They teach and encourage speculation 
on the part of the stockholders and the 
policyholders. Naturally, “one thing 
follows another,” as the tramp said to 
the lean and hungry dog who followed 
in his footsteps. Would it be any sur- 
prise, therefore, if the officers and pro- 
moters of companies conducting these 
schemes should be found at some later 
date speculating in the trust fund of 
widows and orphans? Of all the busi- 
ness in the world, Life Insurance should 
be perfectly free and far removed from 
speculation and speculators, and the 
trust fund of a life insurance company, 
held for future widows and. orphans, 
should not be at the mercy of such men, 
An insurance “Prospect” should, there- 
fore, be very careful to see that he does 
not insure his life in a company that 
has been organized and conducted on 
a speculative basis. 

If your competitor to-day is one of 
the new companies, which has been us- 
ing one or both of these schemes, it 
seems to me that the above question 
“How to meet competition with the new 
companies” is answered. 

Cost of Insurance. 


Cost of Insurance.—The cost of insur- 
ance is naturally higher in the new com- 
pany than it is in one of the old compa- 
nies. Why should a “Prospect” be will- 
ing to pay a higher cost for his insur- 
ance in a new and untried company 
when he knows it is only an experi- 
ment, rather than to insure in a com- 
pany that has experience and strength 
back of it, together with an honorable 
record? 

Several years ago I prepared a state- 
ment of ten of the leading new compa- 
nies which had been recently organized 
in this country, and I found that it cost 
the ten new companies $280,913 to 
place the first $10,000,000 of insurance 
on their books I found that it cost 
ten old mutual companies $56,000 to 
place the first $10,000,000 on their books. 
These ten new companies spent on an 
average of 121 per cent. of the first 
year’s premiums in expenses, whereas 
the ten old companies had only expend- 





first year’s expenses. 

Changed Conditions—The conditions 
to-day surrounding new life insurance 
companies are vastly different from 
those years ago, when a number of 
the older companies were organized. 
The older companies, of course, had to 
go slowly in building up the business. 
They had to educate the people up to 
the importance of life insurance, as 
many persons were opposed to it. In 
more recent years all classes of people 
have realized more and more the abso- 
lute need of the protection of life in- 
surance. 

Very few people these days leave any 
estate at all unless they have life in- 
surance. Comparatively few leave any- 
thing but life insurance. Many thou- 
ands of widows and orphans to-day are 
living on the proceeds of insurance poli- 
cies which were secured for them by 
a thoughtful and provident husband or 
father. New companies coming into 
the field at this time reap the benefit to 
some extent of the educational seed 
sown by the older companies. In this 
they reap where they have not sown, 
but these new companies are also reap- 
ing a whirlwind in the terrific expense 
of securing new business. The reason 
for this is apparent: It is difficult at 
all times to get good agents even for 
the old established companies. It is 
more difficult to get them for the new 
compapries, as then the agent will have 
to spend a large part of his time explain- 
ing what his company is, and what it 
proposes to do. The new company has 
no record to which it can refer. It has 
no record of prompt payment of death 
claims. It has no record of low cost 
of life insurance. It has no record of 
large dividends returned to policyhold- 
ers. It has no record of liberal treat- 
ment to policyholders in the many con- 
tingencies that surely arise during the 
life of a policyholder. It cannot refer 
to large interest earnings on assets, 
because everything with them is new. 
It cannot refer to a low expense record, 
because it has no such record. The 
agent for a new company, therefore, has 
a heavy load to carry. 

These being the facts in the case, ask 
your “Prospect” why should he contem- 
plate for one moment taking insurance 
in a new company, conducting business 
at such a terriffic expense, when he can 
get his insurance in a company that 
has threwn away the suckling bottle; 
has cut its teeth, passed through the 
diseases of childhood, the mistakes of 
youth, and has arrived at the strength, 
the wisdom and maturity that come with 
age? 

Recent History. 

The Seventies: The organization of 
sO many new companies in a brief 
space of time, reminds the insurance 
student of the “Palmy Days” from 1862 
to 1870. During those years the num- 
ber of companies reporting to the New 
York Insurance Department increased 
from eighteen to seventy-one. Then 
followed the flood. During the Seven- 
ties, forty-six of these companies. failed, 
or reinsured. Only four of the number 
reinsured in companies that remained 
solvent. Ten of the others paid their 
liabilities in full, but ceased to do busi- 
ness. The loss to policyholders by the 
above failure amounted to about $35, 
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By GEORGE E. IDE, President Home Life Insurance Company. 


In July 1905 a joint committee of the 
Senate and Assembly was appointed to 
investigate the life insurance companies 
doing business in this state, and to 
recommend to the legislature a law for 
their proper regulation and supervision. 
The committee organized on August 
Ist, 1905, and held public hearings from 
September Ist, 1905, to December 30th, 





000,000. The above failures only refer 
to the companies reporting to the New 
York Insurance Department. Many 
other companies failed, and the total 
failures during the Seventies were 
ninety-three life insurance companies, 
thirty of which were in the South. 

Yet, all these losses and failures are 
but a part of the losses and failures 
which overtook the business interests 
of the country generally during the 
same period. The financial panic of 
1873 marked the culmination of the 
over-trading, over-building and over-or 
ganization, which resulted naturally 
from the inflation of the currency dur- 
ing the Civil War. 

Have not the specusations and over- 
capitalization of the last few years re- 
minded you of the causes which pro- 
duced such dire results in the Seven- 
ties? It is said that “history repeats 
itself” and that “panics and disasters 
come in cycles.” Many thousands of 
people thought the cycle had returned 
in 1907. Is there any doubt in your 
minds if the panic of 1907-8 should con- 
tinue and the country pass through a 
long period of liquidation and depres- 
sion, that very many of the new life 
insurance companies will go down to 
early and unmarked graves? 

The new companies advertise that 
“they are organized by the best and 
most representative men” in their dif- 
ferent cities and sections. This was 
also said regarding all the companies 
that have failed. 

Of the one hundred and sixty-nine 
United States life companies now at- 
tempting to do business, one hundred 
and twenty-five are from a few months 
to ten years old; five are from eleven 
to twenty years; six from twenty to 
forty years, and thirty-three are forty 
years old and upwards. 

Of all the companies that have ever 
failed in this country, only one was 
over forty years of age. Forty-five 
companies have failed since 1897, most 
of them in their infancy or youth. 

Tell your “Prospect” that insurance 
is not for a week, or a month, or a year, 
but it is a contract made to-day to pro- 
vide an income for his own old age, or 
for the support of his wife and children 
long after his leath. Ask him then to 
loox his wife and children squarely in 
the face before he willingly puts upon 
them the risk of the future. If he in- 
sures in a new and untried company, 
who carries the risk? The answer is 
plain indeed—his wife and children 
Will he knowingly place this burden 
upon them when the Penn Mutual Life 
Insurance Company, with age, experi- 
ence, strength and an honorable recorit 
of sixty-one years, is willing and able 
to carry the risk? 
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New York. 


1905, a period of only about three 
months and one-half. I wish to empha- 
size these dates. On February 22nd, 
1906, less than two months after the 
closing of the pwblic hearings, a volum- 
inous report was submitted to the legis- 
lature, which report was concluded by 
a bill, introduced on February 22nd in 
the Assembly, which was at once refer. 
red to the committee on insurance. In 
its report the committee states that it 
was found impossible to submit to a 
thorough examination companies chart- 
ered outside of the state, or to embrace 
within its investigation all classes of 
domestic life insurance companies; that 
their attention was confined to compan- 
ies organized within the state issuing 
policies on a level premium basis, and 
even in this limited class such were the 
variety and perplexity of the subjects 
requiring consideration that the exam- 
ination of the affairs of any one com- 
pany could not be made exhaustive. 

The present law, which is the result 
of this investigation, can be only under- 
stood and appreciated, if we firmly es- 
tablish in our minds the fact that the 
investigation was incomplete and neces- 
sarily cursory by reason of the short 
space of time devoted to it, and that it 
did not undertake a comprehensive in- 
vestigation of the life insurance of the 
country. No time whatever was de- 
voted by the committee to the investi- 
gation of life insurance methods in 
other countries. The committee did not 
consist of experts in life insurance af- 
fairs; and its members prior to the in- 
vestigation, did not claim to have a 
knowledge of the intricacies of the life 
insurance system. The committee had, 
as its expert adviser, one consulting 
actuary, but no practical life insurance 
manager. * * * 

The committee says in its report: 

“The legislature cannot undertake the 
management of the business. In seek- 
ing to secure economical administra- 
tion, it should not overstep the line 
which divides suitable state supervision 
from an impracticable effort to pre- 
scribe details. The legislature should 
aim to permit freedom of management 
subject to general regulations and com- 
plete publicity.” 

This recommendation should be em- 
phasized as it was evidently inserted in 
the report as a check to the existing 
public clamor, which the committee 
recognized, but unfortunately, in tram- 
ing the statute, the principles laid down 
in this statement were, in many in- 
stances, ignored or forgotten. * * * 

(Here Mr. Ide gives a brief insight 
into the workings of the law under the 
following important particulars: Limi- 
tation of Expense, Limitation of Sur- 
plus, Distribution of Surplus, Invest- 
ments, Valuation of Securities, Stand- 
ard Forms of Policies, Internal Manage- 
ment.) 

Let us look for a moment at the ef- 
fects of the new law. 

Effects of New Law. 

In the first place there has been a 
most tremendous shrinkage in new 
business, and the suffering and loss has 
not been confined to those companies 
which were criticised by the committee 
in its report. In the report of the 
Superintendent of Insurance, issued in 
January of this year, he states that in 
1904, the year before the investigation 
began, the New York State companies 
wrote in new business $1,147,000,006 
and carried a total insurance of $5,970,- 
000,000, and that for several years prior 
to 1904, the New York State companies 
had shown an increase from year to 
year in insurance of from $300,000,000 
to $600000,000. In the year 1907 the 
issue of new business by the New York 
State companies was $455,000,000 and 
the total insurance in force was $5,859,- 
000,000; compared with 1904, the total 

*Taken from an address delivered at Cor- 
nell University, May 16, 1908. 
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new business of the New York compan- 
ies was less by $692,000,000, and the 
total amount of insurance in force had 
decreased $111,000,000. 

It must be conceded that the institu- 
tion of life insurance is a very neces: 
sary factor in the economic life of any 
country. In view of the comparatively 
undeveloped condition of our country 
there must be a large speculative ele- 
ment in its business ventures, and con- 
sequently the business men of this 
country must protect themselves by in- 
surance to a greater extent than would 
prevail in a more conservative and set- 
tled country. 

Serious Loss to Policyholders. 

Whatever may have been the advan- 
tages accruing from the restrictions of 
the law, the serious injury which has 
been done to the great insurance com- 
panies of this state is a matter of no 
trifling importance, and one is forced 
to the ‘belief, after a careful study of 
the situation, that the breaking down 
of the organization of these various 
companies will, in the end, involve seri- 
ous loss to the policyholders. There 
was nothing in the facts brought out 
by the investigation to warrant such a 
slaughter of the vast interests of our 
life insurance companies. 

Demand For Term Insurance. 

Another result of the investigation 
is that the public has been led to be- 
lieve that what is needed is the zreat- 
est possible amount of insurance for the 
least possible amount of money—that 
is, that cheapness in the matter of in- 
surance is the most essential feature 
of the contract. Under the conditions 
imposed by the new law, “term insur- 
ance” and “non-participating insurance” 
have ‘become very popular; investment 
insurance—so-called—and endowment 
insurance are discouraged. For the 
young men of the country who are en- 
deavoring to build up a personal for 
tune, or at least a competency, nothing 
is so productive of thrift and prudent 
living, as an investment in endowment 
insurance. The records of the various 
companies show that this form of in- 
surance is profitable for them as well. 
The new law has affected this form of 
insurance most adversely, having fol- 
lowed in this regard the personal ideas 
of some of tne committee’s advisors. 
The law is leading to the keenest com- 
petition in the line of dividends to 
policyholders, a practice which is a dan- 
gerous basis of competition and yet a 
direct result of the law, which pre- 
scribes the method of distribution of 
surplus, limits the amount of surplus, 
and insists upon an annual distribution. 
The companies under the pressure of 
this competition have already declared 

-adends at the end of the first year 
when the actuaries admit that such divi- 
dends have not been earned and further 
under the new law these dividends are 
payable to the policyholder whether he 
renews his policy or not. 

More Dangerous Than “High Pressure.” 

High pressure of former days in hir- 
ing agents is not nearly so serious ip 
its effect upon the general condition of 
the company, as an unwise and too 
liberal distribution of earnings to policy- 
holders. The liberality inserted in the 
present policies in the matter of sur- 
render values and guaranteed cash 
loans is an element which may cause 
great trouble in the future. It takes 
away from the company the power of 
recuperation in the event of adverse 
experience, and gives to the healthy 
lives insured in any company an oppor- 
tunity of retiring when the slightest 
breath of suspicion strikes the company 
in which they are insured. Under such 
conditions the natural result upon a 
weakened company would be that the 
healthy lives would retire, the uninsur- 
able lives would remain, and the chance 
of saving the company by economic ad- 
ministration during a short period of 
years would be defeated by the liber. 
ality of the present statute. Under the 
present law there are possible dangers 
similar to those encountered in the past 
by assessment companies and _ these 
possibilities the conservative manager 
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views with alarm as he forecasts the 
future. Liberality to all policyholder: 
snouiu be the basis of correct life in- 
surance management, not liberality 
alone to the retiring policyholders 
Absolute fairness and justice to the en- 
tire body of policyholders is all essen- 
tial. It would have been well if the 
legislators had had this principle more 
forcibly impressed upon their minds. 
Multiplicity of New Companies. 

Another effect of the law is that un- 
der its provisions there has been a 
strong impetus given to the forming 
of new companies all over the country. 
By remaining out of New York State 
these companies are able to pay com- 
missions far in excess of those which 
we can offer; they appeal to local pride 
and prejudice, and they are reaping a 
ricn harvest; in many instances they 
are not being conservatively managed, 
and what the history of these compan- 
ies will be during the next five years 
no one can predict. The ‘business men 
of this country are taking insurance 
in these new and untried companie: 
to an extent which is certainly appall- 
ing. The fact that this new law is 
limited to this state, and the fact that 
its restrictive provisions have not been 
copied by other states has encouraged 
the formation of these companies. 
Their future history, their possible fail- 
ure, the consequent distrust of life tu 
surance in general are all factors which 
the framers of this law should have 
considered in advance and which we 
cannot disregard in viewing the present 
situation. 

Such has been, in brief, the history 
of the agitation which led up to the 
present law. Such are some of the pro- 
visions of the law and some of the ef- 
fects which have resulted from its 
enactment. 

In this instance, we have a typical 
example of paternal and _ restric- 
tive legislation from which useful 
deductions of a general character may 
properly be drawn. 

A Peril Not to be Overlooked. 

The nation will, in the future, look 
to its educated men to handle questions 
of government. The socialistic teuden- 
cies of the times, the constant agitation 
which prevails between the conflicling 
economic forces of labor and capital, 
the promotion of the best business in- 
terests of this country are all questions 
which in the next fifty years wili have 
to be considered and solved by the 
young men who are leaving our colleges 
to-day. The subject is interesting. The 
tendency to attempt to correct all evils 
by legislation is at the present time 
growing, and we are becoming, as was 
stated to you a few days ago by the 
Mayor of our city, “the most governed 
people of the world.” There is a peril 
in this tendency which we cannot over- 
look. No more sensitive organization 
exists in the body politic than the busi- 
ness interests of the country. The 
slightest breath of suspicion, the slight- 
est intimation of undue interference, 
the slightest indication of unfair prej- 
udice at once destroys credit and ruins 
confidence. If evils exist they must be 
corrected by a wise and cautious sys- 
tem of interference. Nothing can be 
more contrary to the spirit of our mag- 
nificent institutions than the general 
course adopted in the handling of the 
insurance question in this state. Ilere 
was a matter of the greatest interest to 
us all, a subject more complicated, 
more vast in its ramifications than al- 
most any business which could be se- 
lected. Life insurance is a science re- 
quiring years of study and _ expert 
Knowledge before it can be thoroughly 
comprehended in its true relations. In 
less than a year, untried and unin- 
formed men had the courage to investi- 
gate this tremendous subject, to reach 
conclusions and to enact laws absolute- 
ly revolutionizing the entire conduct of 
our business. Here is an example of a 
tendency which unfortunately is nation- 
al, which spreads all over our vast 
country, viz., the tendency to do every- 
thing in a hurry, and to undertake our 
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FORECASTING THE FUTURE. 





Edward A. Woods Discusses Effect of 
New York Restrictions—Predicts | 
Greater Economies. | 

In his letter to agents for the month — 
of May, Edward A. Woods, manager of 
the Pittsburg Agency of the HEquitable 
Life devotes considerable space to sta- | 
tistics and ratios covering the business | 
of companies operating in New York 
State as compared with others; New| 
York companies vs. other companies 
and the “Three Giants” against the 
field. The compilation is in connection 
with a discussion as to the effect of the 
New York laws upon companies comply- 
ing with them. Mr. Woods says in part: 
“To be permanently successful, one 
must correctly forecast the future. Mis- | 
taken faith leads to disaster in business, | 
as in everything else. Honesty of inten- 


reforms superficially. A proper consid- 
eration of this vast subject should have 
covered years of investigation. It should 
have been followed by recommenda- 
tions made by a commission composed 
not only of legislators, but also of men 
tried and experienced in the business; 
and the law, as finally framed, should 
have been the result of mature and 
careful study of the subject. 
Dishonesty the Exception. 


Samuel Gans 





The reformer meets such a suggestion 
by the statement that the business men 
of this country cannot be trusted to 
recommend safe reforms. That oft-re- 
peated charge I absolutely resent. The 
vast business of this country could not 
have been successfully conducted in the 
past had it not been a well established 
fact that a dishonest man in business 
is a rare exception, and that permanent 


commercial success can only be obtain- | 


ed by methods which are above 
suspicion. 

It is time for the men who are man- 
aging our great corporate interests, who 
are known as our Captains of Industry, 
to lay aside undue modesty, and to step 
out in the open and defend their posi- 


tion. 


It is most encouraging to see the 
keen-eyed, clear-minded college men 
with orderly brains and trained intel- 


lects being sent out each year by our 
institutions of learning to devote their 
lives to the solution of the great eco- 
nomic questions which are before us. 
To the solution of these problems, they 
must bring all the wisdom at their com- 
mand, but more than this is needed. I 
have met some of them, honest and en- 
thusiastic, who in their work in connec- | 
tion with governmental bureaus seem | 
lamentably weak in practical common 
sense, and good old-fashioned, hard | 
headed powers of reasoning. Theorists | 


they seem to be with their heads in the} 


clouds, but no solid foundation under 
their feet. These are the dangerous re- | 
formers whom we most dread, because | 
their arguments are plausible and their | 
motives pure. 
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Leopold Gans 
President Vice-Pres. & Gen’] Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanie! 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 





QUEEN 


Ins. Co. of America 
YEW yorx. 





Toronto 
Chicage 


New York 
London 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 


New York. 
Telephose 264 Joba 
Direct Consection at London Lioyds 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 











JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 

















Organized 1872. 


GUARDIAN 


Fire Insurance Co. 


Of Pennsylvania. 





Capital............$200,000 
AMOS. .cciscces-. COB 
Net Surplus....... 31,251 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 





Capital............$200,000 
PSTNS...cscccsecss 893,998 
Net Surplus....... 


90,823 
R. D. Tweeddale, Ass’t Sec. 


Executive Offices: 


84 WILLIAM ST.., 


NEW YORK 
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tion does not save the man who puts his 
money in a losing cause, a failing bank, 


an assessment or a fraternal order, or 
an insolvent life insurance company. 
Neither will the reflection that he acted 


in good faith bring much satisfaction to 
the policyholder whose dividends are 
not forthcoming or are but a fraction of 
the amount they would have been had 
he insured in a more prosperous com- 
pany. It is better to worship the rising 
than the setting sun. 

“We are necessarily interested in the 
future of business, only in the past as it 
forecasts the future. It is better to rep- 


resent a company that is becoming 
more prosperous—for we will prosper 


with it—than to fight single-handed to 
sustain a declining company, particular 
ly as our renewal incomes depend upon 
of the company. Many 
agents have lost renewal incomes, ‘ac 
cumulated during long years of effort 
of mistaken faith in a weak, ex 
managed company 


the prosperity 


because 
travagant or poorly 


The question of what companies will 
carry on the life insurance business of 
the future is therefore not one of mere 
academic interest but of supreme prac 
tical importance to those in the life in- 
surance business. * * * 

Honest Representation. 

“Few men worthy of the life insur- 
ance business would be willing to sell ai 
any commission, policies in companies 
of an uncertain future. The very ele- 
ment of insurance is safety—makiag 
sure—and the loss, if the company dies 


before the insured, falls either upon the 
man in hi is irrepara 
ble, or widow and 
g persons to invest in 
pri neither satisfac- 
tory nor profitable in any business, even 


s old age, where it 


upon his 


worse s 
orphans. Induc 
¢ ; 


dubious enter 





ses is 





when the loss falls upon the living pur- 
chaser It is certainly morally repre 
hensible in life insurance It is, there 
fore, as much the duty of the sincere life 
insurance agent, whose sales are largely 





judgment and in 
tion, to be certain that his compa 
he permanently solvent and suc 

7 P 


as that of the druggist to see 





confidence in 





upon 








rescriptions are correctly « 


and not poisons; 


is weights ana 





’ : 
correct and goods uné 
} } 









cure not ki la r that th 
tle th e app 4 or of th 
bond broker tha bonds he is recom 
mending will be paid at maturity. 
Governor Hughes’ Endorsement. 
“In the life insurance business the im 
ortal question is—-what company’s 


Mi will most readily sell? Nearly 
WO years ago was apparent that the 


new laws of New York, compelling eco- 








nomical administration, would create a 
standard, i evident to the 
publ is the beneficial operations of 
these laws appeared. Governor Hughes 
has said a 

“ T would ratt ak 
New Y« compan ny 
act business unds ¢ 
than in I ym pa oO 

nd I that w V¢ 
of these United States.’ 

“It is obvious that every company 


at possibly could hav prestige 





rtisement of being able to com 


these laws would do so instead 
compelled admit that the. 
do business in the most populous 
y and state of the Union, 
2r the conditions readily com- 


to 





ind wealthy city 





I d h the incipal life insur 
ance companies of world and laws 
meeting with general approval except 


those unable to comply with them. 


Results of the New York Laws 














The results of the first year of the 
operation of these laws are now ascer 
aine The § more favorable 
wi nereasing ars, beeause: (a) 
Mar expenses during the year 
1907 were expenses previously incurred, 
although paid after January 1, 1907. 


example, commissions policies 
the latter part of 1906 were paid 
le the commissions on poli 


months of 1907 


on 


19 while 


latter 
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and paid this year, are smaller: and (b) 
Larger and a greater number of re- 
newal commissions On business secured 
prior to 1907 is included in that year’s 
expenditures, and will gradually expire; 
and (c) The business of most New York 
companies was abnormally small last 
year, and this was true in proportion 
to the thoroughness of the reorganiza- 
tion of the companies. The Equitable, 
for example, did an abnormally small 
business, as is shown by the very great 
increase being made this year. These 
reasons among others will cause ex- 
penses of New York companies to nor- 
mally, and of necessity, become les 
during future years.” 


ANOTHER TANGLED COIL (E). 
Providert Savings Life Stil! Subject to 
Farcical Manipulations of Philadel- 
phians. 


advent of the Coyle crowd 
into the sanctum of the Provident Sav- 
ings Life a tangled condition has ex- 
isted which taxes master minds to 
solve. In fact few would attempt the 
task. The farces which have been per- 
petrated by the bunch, rival anything 
ever put out by “Puck” or “Judge.” 
The latest is found in the “election” 
of one Joseph E. Kelly, as assistant 
secretary of the Society. Mr. Kelly made 
his appearance at the home Office, an- 
nounced his title and made himself 
quite at home. 
ked as to election inforimatior 
was given that he had been elected bs 
three members of the Finance Commi 
tee—Coyle, Grady and Brumm, of Phila- 
delphia, Wartz and Thomas, the othe: 
members of 


Committee 
present. 


Each morning Mr. Kelly supplies him 
self abundantly with cigars and new 
and spends day blowing 
blue rings of smoke skyway and digest 
ing the weighty confronting 
statesmen, politicians, financiers and 
the sporting fraternity 


Since the 





his 











the 
papers the 
problems 


No one has 
overheard him discourse upon the su 


ject of insurance 
Mr. Kelly believes in economy he 
philanthropic idea of a life insurance 


itution; he is working 

any rate, the 
empowered with 
salaries and f 


thus far no 
taken in regard to this 


nst consequently 


withcut 


board of 


compensation. At 
directors is 
to fix 
been 


authority 
action has 


particular 





Mr ly is of a “sociable” disposi- 
tion will not savy where he came 
from, what he has been doing hereto- 
crefore, nor what he now proposes to 


do. 
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SURETY HAPPENINGS 





ARRANGEMENTS COMPLETED. 


All in Readiness for Gathering of In- 
ternational Association of Accident 
Underwriters. 


If the programme for the twenty-first 
annual convention of the International 
Association of Accident Underwriters, 
which is scheduled to be held at the 
Marlborough-Blenheim Hotel, Atlaniic 
City, July 7th to 10th, be not properly 
carried out, it will not be through lack 
of committeemen selected to attend to 
the matter. Here is the list of commit- 
teemen chosen by President H. G. B. 
Alexander: 

Press Committee. 

Chairman, Edson S. Lott, president 
United States Casualty Company, New 
York; Wm. N. Tomlins, president Em- 
pire State Surety Company, New York; 


I’. H. Kingsbury, secretary Pennsyl- 
vania Casualty Company, Scranton; R. 
B. Armstrong, president Philadelphia 
Casualty Company, Philadelphia; John 
Emo, general manager Canadian Rail- 
way Accident Insurance Company, Ot- 
tawa; Louis T. La Beaume, secretary 
Travelers’ Protective Association, St. 
Louis; Geo. A. Oliver, Protective Life 


Association, Rochester. 


Recention Committee. 

Chairman, W. C C. Faxon, vice-pres- 
ident Aetna Life Insurance Company, 
Hartford; A. W. Masters, United States 
manager London Guarantee & Accident 
Company, Chicago: John T. Stone, 
president Maryland Casualty Company, 
Baltimore; Thos. E. Jones, president 
Pennsylvania Casualty Company, Scran 


ton; A. B. Cilley, United States man- 
ager Norwich & London Accident In- 
surance Association, Boston; Dennis 


Railway 
Ottawa; 


president Canadian 
Insurance Company, 


Murphy, 
Accident 


D. E. Thomas, president National Cas- 
ualty Company, Detroit. 
Credentials Committee. 
Chairman, G. Leonard MeNeill, secre- 
tary Massachusetts Mutual Accident 


Association, Boston: A. G. C. Dinnick, 
managing director Canadian Casualty & 
sjoiler Insurance Company, Toronto; 
F. S. Dewey, secretary National Cas- 
ualty Company, Detroit: W. O. Hudson, 
director Travelers’ Protective Associa- 
tion, St. Louis; FE. G. Robinson, 





secre- 





IN CAS E 


plans and specifications of your buildings ? 
similar request in their policies. 


Easte-n 
Representative, 


J. 0. PICKARD, 





could you prepare anything like an accurate valuation of your property with verified 


1 We have appraised some of the largest plants in the 
country, and ifyou’re interested, will gladly estimate the cost of similar service for you 


COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICACO. 


27 William Street, NEW YORK 


OF FIRE 


ost Insurance companies Incorporate a 








HKUREK 


Home Office, Richmond, Va. 


LIFE INSURANCE 
==> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary 
cespondence with personal writers 


and Industrial Policies issued. Cor 


solicited. 


4ddresza. PENN SQUARE BUILDING, PHILA DELPHIA, PA, 





Assets $795,987.00 Surplus 





THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2.550 ,000.00 


LOGUE BROS. @ CoO., 
245 FOURTH AVE., 


to Policyholders $551,180.00 


Managers 


PITTSBURG, PA. 








Masonic Provident As 
E. H. Winslow, pres 


tary National 
ciation, Mansfield; 


ident Metropolitan Casualty Insuranc 
Company, New York; W. B. Mann, 
perintendent accident department 


Ocean Accident & Guarantee Corpo 
ation, N. Y. 
Entertainment Committee. 
Chairman, Franklin J. Moore, Units 


States manager General Accident Assu! 


ance Corporation, Philadelphia; H. W 
Tillinghast, manager accident depar 
ment Philadelphia Casualty Co., Phila 
delphia; Bertrand A. Page, secretary 
accident department Travelers Insur 
ance Company, Hartford; Duncan H 


Scott, manager accident department 
Maryland Casualty Company, Baltimore; 
Thomas L. Pillings, treasurer German 
Commercial Accident Company, Phila 
delphia; Herbert Walker, manager Do 
minion of Canada Guarantee & Accident 
Company, Montreal, P. Q.; F. R. Pitche 
vice-president United States Health & 
Accident Insurance Company, Saginaw 
Auditing Committee. 
Chairman, D, FE. Stevens, 
Commonwealth Casualty Company, 
Philadelphia; G. W. Smith, president 
Illinois Commercial Men’s Association, 
Chicago; E. P. Van Reed, 
American Casualty Company, Reading; 
F. R. Van Dusen, treasurer National 
Casualty Company, Detroit; H. B. Haw 
ley, president Great Western Accident 


president 


secretary 





Association, Des Moines; E. William: 
Imperial Guarantee & lent Insur 
ance Company, Toronto; F. L. Mine 


Bankers Accident Insurance 


Des Moines. 


president 

Company, 
By-Laws Committee. 

E. W. DeLeon, vice-president Casualt) 

Company of America, New York; Joh! 


J. Lentz, president American Insurance 
Union, Columbus; Charles C. Danie! 
secretary Order of United Commercial 
Travelers, Columbus; Dr. R. S. Keele 
vice-president Empire State Surety 


York: Carl S. Petrasch 
States Casualty Con 


Company, New 
United 


counsel 


pany. New York: W. H. Hodges, manag 
ing director Sterling Accident & Guar 
antee Company, Toronto; C. H. Fran! 
lin, United State manager Frankfort 
Marine, Accident & Plate Glass Insur 
ance Company. 
Nominating Committee. 
Chairman, Wilfrid C. Potter secre 


tary Preferred Accident Insurance Com 
pany, New York; Arthur L. Eastmure 
president, Ontario Accident Insurance 
Company, Toronto; Alfred E. Forrest 
secretary. North American Accident I) 
surance Company, Chicago; Bertrand A 
Page, secretary, accident department 
Travelers’ Insurance Company, Hart 
ford; William H. Jones, general ma 
ager Equitable Accident Company, Bo 
ton; George S. Dana, secretary, Con 
mercial Travelers Mutual Accident A: 
sociation, Utica, N. Y.: D. E,. Steven 
president. Commonwealth Casualty Com 
Philadelphia 


Committee on Place for Next Con- 
vention. 


pany 


Horace D. Pixley, pres! 
Travelers Mutual Ac 
cident Association, Utica; R. A. Cava 
naugh, secretary, Illinois Commercial 
Men’s Association, Masonic Temple, Chi 
cago; J. E. Roberts, manager, Dominion 
of Canada Guarantee and Accident Com 
pany, Toronto: W. H. Jones, 
manager, Equitable Accident Commany 


Chairman, 
dent Commercial 


genera 


Boston; Edwin A. Towne, secretars 
Commercial Travelers’ Eastern Acci 
dent Association, Boston; V. D. Cliff 


Federal 
Ralph B 
Fidelity 


Company 
treasurer 
Mont 


Casualty 
Denny, 
Company, 


nresident, 
Detroit; 
American 
pelier. 
Banquet Committee. 
Chairman, Horace B. Meininger, se« 
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retary, German Commercial Accident 
Company, Philadelphia; George C. 
Pratt, treasurer, New Amsterdam Cas- 
ualty Company, New York; Edson 38. 
Lott, president, United States Casualty 


Company, New York; G. Leonard Mc 
Nell, secretary, Massachusetts Mutual 
Accident Insurance Company, Boston; 


John Emo, general manager, Canadian 
Railway Accident Insurance Company, 
Ottawa; Louis H. Fibel, president, Great 
Eastern Casualty and Indemnity Com- 
pany, New York. J. B. Pitcher, presi 
dent, United States Health and Accident 
Insurance Company, Saginaw. 


WITNESSES COME CHEAP. 
Counsel for Trolley Company Declares 
They Can be Had for a Quarter 
Each. 

Addressing the Supreme Court of 
New Jersey at Newark a few days ago, 


Howard MacSherry, counsel for the 
Orange and Passaic Valley Railway 
Corporation, defendant in an action to 
recover $15,000 damages, for an injury 
sustained by a nine-year-old boy, ridi- 
culed the testimony of the Plaintiff's 
witnesses, and made this statement: 
“Tl or you can go out on the street 


nd get all the witnesses I want or you 
want for a quarter apiece, but they 
won't know anything about what they 
re supposed to testify to unless they 
told.” 


are 
Liability company managers as well 
railway officials, have often experi 
ed the professional witness evil: 
it it has reached the dimensions 
laimed by Mr. MacSherry, however, is 
surprising as it is dangerous. It 
vould appear that the practice is one 
for the courts to give thorough investiga- 
on to, for the evil is one that, if al 
wed to pass unchallenged, will sap 
very foundation of our boasted judi- 

stem. 


CALLING IN FUNDS. 


Subscribers to Stock of New Philadel- 
phia Corporation Asked to Pay Up. 


\ call for further funds has been is 

wd by the promotors of the Union 
National Accident Company of Philadel 
phia, to shareholders of the enterpris¢ 
Money is said to be coming in satisfac 
torily and it is planned to have the new 
organization underway. shortly aft 
June first. 

The Union National is to have a capi- 
tal of $250,000 and a surplus of $125,000 
It will write personal accident ard 
health, plate glass, burglary and liabi 

insurance. 


Looking After Chicago Agency. 


William S. McCurdy, president of the 
William B. Joyce and Company, incor 
porated agency of St. Paul, and vic 
president of the Chicago agenew of 
Joyee and Company, is spending a con 
siderable portion of his time in the lat- 


ter city, looking after the interests cf 
the National Surety Company, of New 


York, which organization the Joyce 
agencies represent in a prominent terri 
tory. The late Charles S. Crane 
handled the Chicago office up to the 
time of his death, a month or six weeks 
ago, but thus far a has not 
been installed. 


successor 





Kansas Will Recover Loss of State 
Funds From Bank. 

A dispateh from Topeka 
cording to “The Financier,” 
the jury in the case suit of Kansas 
against the United States Fidelity & 
Guarantee Company recover $172, 
000, the loss sustained by the state as 
he result of the failure of the First Na 
tional, of which the defendant company 
Was surety, brought in a verdict in fa 
vor of the state, 


Kansas, ac- 
states that 


to 
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PRELIMINARY WORK COMPLETE. 
Columbian National Life Ready to Issue 
Up-to-date Accident Contracts. 


The Columbian National Life 


| 
| 
| 
{ 
| 
| 


Insur- | 


ance Company has completed the pre- | 


liminary work on the Personal Accident 
and Health Insurance Departments and 
has brought out a series of attractive 
forms which commend themselves for 
the arrangement of the benefits and the 
facility with which any particular fea- 
ture can be referred to. In addition to 
this simplicity, the “Columbian” is the 
first company that has printed on the 
back of the policy an index of the vari- 
ous benefits, with a reference to the ar- 
ticle in the policy in which the benefit 
is given, thus rendering it easy for any- 
one, whether acquainted with such con- 
tracts or not, to readily find that por- 
tion which he may be seeking. Not con 
tent with improving upon what has been 
done in the way of definiteness of con- 
tract and the arrangement of the vari- 
ous articles, the “Columbian” has em- 
bodied in its policies the salient features 
of leading contracts of other competing 
companies. As a result, we anticipate 
that this young but aggressive company 
will before long make itself felt as a 
factor in the personal Accident and 
Health business to be carefully heeded. 





Will Wreck Salvage. 

A portion of the damaged stock vf 
the Courier Company of Buffalo, will 
be taken over by the interested insur 
ance companies and given to the Sam 
uel Gans Company of this city, to 
handied for their account. A great dea 
of dissatisfaction has been expressed 
at the award of the appraiser in this 
case the assured having been given 
nearly $20,000 beyond his sworn claim 





Surety Company Pays $20,050. 





As surety for Ferdinand P. Duden- 
hefer, the defaulting tax collector of the 
Third District of Louisiana, the United 
States Fidelity and Guaranty Company 
of Baltimore, paid into the State Treas- 
ury of Louisiana some days ago $20),- 
050, representing the amount of its bond 
$50 interest. Dudenhefer is now 
in custody. 


pius 


In the Insurance District. 

For the more prompt handling of 
their steadily growing business the New 
York City brokerage firm of Wyant & 
Tucker have removed from 949 Broad- 
way to 76 William Street, at which lat 
ter point, spacious and desirable quar- 
ters have been secured. 





Leonard Succeeds Raymond. 


O. R. Leonard, Detroit, succeeds 
Charles L.Raymond as manager of. the 
National Surety Company for Southern 
Michigan, Mr. Raymond now represents 
the Massachusetts Bonding Company 
in the same territory. 





Licensed in Virginia. 
Authority to write all of its lines of 
bonding and casualty insurance in Vir- 
ginia has been granted the Empire State 
Surety Company of New York. 


Sues Buffalo Accident Company. 





The Commercial Travelers Mutual 
Accident Association of America, is de 
fendant in a suit for $5,000 brought 
against it by Mrs. Josephine M. Wood 
ford, of Buffalo. Mrs. Woodford’s hus- 
band, the late John H. Woodford held 
a policy in the accident company, which 
it has not paid. 


In conformity with certain recommen 
dations of the National Board of Fire 
Underwriters the authorities of Hart- 
ford, Conn., are laying additional mains 
through the congested district of the 
city. 


be | 








Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted for 


Texas, Indiana, Pennsylvania, Illinois, Michigan, Nebraska, 
Washington, California, Oregon and Idaho. 
Renewal commissions, attractive agency contracts and policies. 
Our Record for 1908 


ist, ° ° ° 
Insurance in Force March (st, ” s 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHISAGO 
W. B. MUSSELMAN, Sup’t of Agencies 


New Business to March 


GEO. M. MOULTON, President 


$1,1 10,500.00 
8,656,585.00 




















LONDON GUARANTEE 


OF 
Head Office 
CHICAGO 


A. W. MASTERS 
Gen’! Manager 
Liability, Accident, 
Health and Credit 


LONDON, 





Established 1869. 


AND ACCIDENT CO,, 1 


ENGLAND 


F. J. Walters, 
Resident Manager 
45-49 Cedar St., 
ce New York. 
a 
aeay Elmer A. Lord & Co, 
: 15 Central St., Boston 


Resident Mgrs,, New England 





Sighs 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York | 


|The Empire State 
Surety Company 


Capital . $500,000.00 
Surplus. 204,602.35 
Surety and Fidelity Bonds, Liability, 


Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel 


Vice-Presidents. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 











Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 





pap ~ @ 


METROPOLITAN 


INSURANCE Co. 


Chartered 1874 


Of the Most Approved Forms 
EUGENE H. WINSLOW, Président 
S. Wm. Burton, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 


CASUALTY 


OF NEW YORK, 
47 CEDAR STREET. 


POLICIES 


Alonzo G. Brooks, Ass‘t Sec 











The Metropolitan 
Surety Company 


HOM®E OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 


M. Joseph McCloskey, President. 


Andrew T. Sullivan, First Vice-Prest- 
dent. 

Clintoa D. Burdick, Secend Vice-Presi- 
dent. 


Walter C. McClure, Secretary 
M. J, Mulrennanz, Asst. Secretary. 





PHILADELPHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 


New York City Office 
84 WILLIAM STREET 




















THE EASTERN UNDERWRITER. 











UNITED SURETY (OMPANY 


BALTIMORE,MD. 







































WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRAL STREET, BOSTON, MASS. 


May 28, 1908. 


























A RECORD OF 8 MILLIONS IN 6 MONTHS 


UP TO THE CLOSE OF MARCH 31, 1908, 1S THE AMOUNT OF BUSINESS WRITTEN BY THE 


Scranton Mutual Life Insurance Co. 
Home Office: Connell Building, SCRANTON, PA. 





THIS COMPANY ISSUES THE 


Néw Guaranteed Annual 
Dividend Coupon Policies 





Policyholders Can Become 






s 
Dividend Coupons can be used to 
Pay for Stock 
Company to become “Old Line” 
Stock Company 






Tel. 1854 Main 


“BEST INSURANCE POLICIES INTHE WORLD 


SPECIAL 


ONE MONTH'S BUSINESS FOR 


Agent C. W. Justin, - $258,000 
Agent C.D. Jenkins, - 133,000 





September October 32.049.500 
November, - = $3,194,500 
December, - - $5,026,000 
January, - - $5,026,000 
February. $6,775,000 


March, $8,000,000 














AMOUNT OF POLICIES IN FORCE 2500 








The Company's Directorate includes several of the most active Directors and Officers of the laternational 
Correspondence Schools, the mosi Successtul Institution of its Kied ls the World 





























THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 











Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 1908...... $44,182,875.18 
er err re. $41,159,132.85 
NS rote $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


$1, 000,000.00 
5,185,649.51 
949,260.90 


Cash Capital 
Assets ...... 
Net Surplus........ 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Industrial Life and Health Insurance Company 
Home Office: 502-511 Austell Bidg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 


Organized 1391, enjoys seventeen years of unprecedented success; maintains 
seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 
Closed the year 1907 with marvelous results. To be fully appreciated, our policy 
contract must be compared with other companies, you being the judge of which 
is the best. We know the verdict will favor our contract. 


JoHN N. McEAcHERN, President 
R. H. Doss, First Vice-President 


8. C. McEACHERN, Second Vice-P:es. 


L. M. SHEFFIELD, * ecretary 














The Southern States Life Insurance Company 
WILMER L. MOORE, President 
T. D. MEADOR, Vice-President FRANK ORME, Secretary and Treasurer 


Candler Building, Atlanta, Ga. 


An Agent writes: “I find that to sell In- “The administration of the Company has 
surance in The Southern States Life is only been beyond reproach.”—From the report of 
about half as hard asin any other Company Actuary 8. H. Wolfe, Examiner for the 
I ever wrote for.” Alabama Insurance Department. 


Our record shows 181° 
force, 7%. 


6 increase in business last year. 
Our policies sell fast. 


Our lapse ratio to insurance in 
Our Agents make good money. 


jueed For liberal contracts apply to..... 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 














Security Mutual 


Life Insurance Company, 


BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 


Life Underwriters desiring a policy coutract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT; it is a winner. 

For territory and terms address 
C. H. JACKSON, Agency Secretary, Home Office. 


The Call Of 
Modern Times 


in life insurance is for a Fixed Low 
Rate, a Clear Liberal Contract and 
Perfect Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCOUNTED 
EVERYTHING GUARANTEED 


in the Massachusetts Low Premium 
(**Non-Participating’’) policies issued 


only by 


The Columbian National 
Life Insurance Company 


176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 





1907 GAINS 


‘Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 


402-6 Penobscot Bidg., 
Detroit, Mich. 








NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 











ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


CHICAGO OF LONDON, ENGLAND. 





ESTABLISHED IN 1720. 





CHARLES B. SHEDD, Treasurer United States Branch. 


ROBERT D. LAY, Secretary 


Insurance in Force December 3lst, $50,066,932.77 
RECORD Gain in Apportioned Surplus in 1907, 105,734.09 
Gain in Assets, 1,037,668.19 
palate Excess of Income over Disbursements 1,093,023.43 U_ C. CROSBY, General Manager. 





CHICAGO’S OLDEST AND STRONGEST COMPANY 





Royal Exchange Assurance Lzverroot 


92 WILLIAM STREET, NEW YORK. 


R, D. HARVEY, Assistant General Manager | 





$112,000,000 


Paid in Fire Losses 
in the United States alone during 





60 YEARS 





BY THE 


AND T ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 








